PROMULGATED BY THE TEXAS REAL ESTATE COMMISSION (TREC) 06-30-08
ONE TO FOUR FAMILY RESIDENTIAL CONTRACT (RESALE)

EQUAL HOUSING

GPPORTUNITY NOTICE: Not For Use For Condominium Transactions

1. PARTIES: The parties to this contract are (Seller)
and (Buyer). Seller agrees

to sell and convey to Buyer and Buyer agrees to buy from Seller the Property defined below.

2. PROPERTY:

A. LAND: Lot Block ,
Addition, City of
, County of ,
Texas, known as (address/zip

code), or as described on attached exhibit.

B. IMPROVEMENTS: The house, garage and all other fixtures and improvements attached to
the above-described real property, including without limitation, the following permanently
installed and built-in items, if any: all equipment and appliances, valances, screens,
shutters, awnings, wall-to-wall carpeting, mirrors, ceiling fans, attic fans, mail boxes,
television antennas and satellite dish system and equipment, heating and air-conditioning
units, security and fire detection equipment, wiring, plumbing and lighting fixtures,
chandeliers, water softener system, kitchen equipment, garage door openers, cleaning
equipment, shrubbery, landscaping, outdoor cooking equipment, and all other property
owned by Seller and attached to the above described real property.

C. ACCESSORIES: The following described related accessories, if any: window air conditioning
units, stove, fireplace screens, curtains and rods, blinds, window shades, draperies and
rods, controls for satellite dish system, controls for garage door openers, entry gate
controls, door keys, mailbox keys, above ground pool, swimming pool equipment and
maintenance accessories, and artificial fireplace logs.

D. EXCLUSIONS: The following improvements and accessories will be retained by Seller and
must be removed prior to delivery of possession: None

The land, improvements and accessories are collectively referred to as the "Property".
3. SALES PRICE:

A. Cash portion of Sales Price payable by Buyer atclosing . ... ... . ... .. .. $
B. Sum of all financing described below (excluding any loan funding

fee or mortgage insurance premium) . ... ... ... ..o $
C. Sales Price (Sumof AandB) ........... ... . . i $

4. FINANCING: The portion of Sales Price not payable in cash will be paid as follows: (Check
applicable boxes below)
[ A. THIRD PARTY FINANCING: One or more third party mortgage loans in the total amount of
$ (excluding any loan funding fee or mortgage insurance premium).

(1) Property Approval: If the Property does not satisfy the lenders' underwriting
requirements for the loan(s), this contract will terminate and the earnest money will be
refunded to Buyer.

(2) Financing Approval: (Check one box only)

[J (@) This contract is subject to Buyer being approved for the financing described in
the attached Third Party Financing Condition Addendum.

[ (b) This contract is not subject to Buyer being approved for financing and does not
involve FHA or VA financing.

[] B. ASSUMPTION: The assumption of the unpaid principal balance of one or more promissory
notes described in the attached TREC Loan Assumption Addendum.

[ C. SELLER FINANCING: A promissory note from Buyer to Seller of $
secured by vendor's and deed of trust liens, and containing the terms and conditions
described in the attached TREC Seller Financing Addendum. If an owner policy of title
insurance is furnished, Buyer shall furnish Seller with a mortgagee policy of title

insurance.

5. EARNEST MONEY: Upon execution of this contract by all parties, Buyer shall deposit
$1,000.00 as earnest money with Lawyers Title - Brandon ,
as escrow agent, at
(address). Buyer shall deposit additional earnest money of $ with escrow
agent within days after the effective date of this contract. If Buyer fails to deposit the

earnest money as required by this contract, Buyer will be in default.
6. TITLE POLICY AND SURVEY:
A. TITLE POLICY: Seller shall furnish to Buyer at [] Seller's [X] Buyer's expense an owner policy
of title insurance (Title Policy) issued by Lawyers Title - Brandon
(Title Company) in the amount of the Sales Price, dated at or after closing, insuring Buyer
against loss under the provisions of the Title Policy, subject to the promulgated exclusions
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(including existing building and zoning ordinances) and the following exceptions:

(1) Restrictive covenants common to the platted subdivision in which the Property is located.
) The standard printed exception for standby fees, taxes and assessments.

(3) Liens created as part of the financing described in Paragraph 4.
)
)

Utility easements created by the dedication deed or plat of the subdivision in which the

Property is located.

Reservations or exceptions otherwise permitted by this contract or as may be approved by

Buyer in writing.

(6) The standard printed exception as to marital rights.

(7) The standard printed exception as to waters, tidelands, beaches, streams, and related
matters.

(8) The standard printed exception as to discrepancies, conflicts, shortages in area or boundary
lines, encroachments or protrusions, or overlapping improvements. Buyer, at Buyer's expense,
may have the exception amended to read, "shortages in area".

B. COMMITMENT: Within 20 days after the Title Company receives a copy of this contract, Seller
shall furnish to Buyer a commitment for title insurance (Commitment) and, at Buyer's
expense, legible copies of restrictive covenants and documents evidencing exceptions in the
Commitment (Exception Documents) other than the standard printed exceptions. Seller
authorizes the Title Company to deliver the Commitment and Exception Documents to Buyer
at Buyer's address shown in Paragraph 21. If the Commitment and Exception Documents are
not delivered to Buyer within the specified time, the time for delivery will be automatically
extended up to 15 days or the Closing Date, whichever is earlier.

C. SURVEY: The survey must be made by a registered professional land surveyor acceptable to
the Title Company and any lender(s). (Check one box only)

[ (1) within days after the effective date of this contract, Seller shall furnish to Buyer
and Title Company Seller's existing survey of the Property and a Residential Real
Property Affidavit promulgated by the Texas Department of Insurance (Affidavit). If the
existing survey or Affidavit is not acceptable to_Title Company or Buyer's lender(s),
Buyer shall obtain a new survey at 4 sellers [ Buyer's expense no later than 3 days
prior to Closing Date. If Seller fails to furnish the existing survey or Affidavit
within the time prescribed, Buyer shall obtain a new survey at Seller's
expense no later than 3 days prior to Closing Date.

Xl (2) Within 5 days after the effective date of this contract, Buyer shall obtain a new
survey at Buyer's expense. Buyer is deemed to receive the survey on the date of actual
receipt or the date specified in this paragraph, whichever is earlier.

O (3) Within days after the effective date of this contract, Seller, at Seller's expense
shall furnish a new survey to Buyer.

D. OBJECTIONS: Buyer may object in writing to defects, exceptions, or encumbrances to title:
disclosed on the survey other than items 6A(1) through (7) above; disclosed in the
Commitment other than items 6A(1) through (8) above; or which prohibit the following use or
activity: Single Family Residence

Buyer must object the earlier of (i) the Closing Date or (ii) 5 days after Buyer

receives the Commitment, Exception Documents, and the survey. Buyer's failure to object

within the time allowed will constitute a waiver of Buyer's right to object; except that the
requirements in Schedule C of the Commitment are not waived. Provided Seller is not
obligated to incur any expense, Seller shall cure the timely objections of Buyer or any third
party lender within 15 days after Seller receives the objections and the Closing Date will be
extended as necessary. If objections are not cured within such 15 day period, this contract
will terminate and the earnest money will be refunded to Buyer unless Buyer waives the
objections.

E. TITLE NOTICES:

(1) ABSTRACT OR TITLE POLICY: Broker advises Buyer to have an abstract of title covering
the Property examined by an attorney of Buyer's selection, or Buyer should be furnished
with or obtain a Title Policy. If a Title Policy is furnished, the Commitment should be
promptly reviewed by an attorney of Buyer's choice due to the time limitations on
Buyer's right to object.

(2) PROPERTY OWNERS' ASSOCIATION MANDATORY MEMBERSHIP: The Property []is [ is
not subject to mandatory membership in a property owners' association. If the Property is
subject to mandatory membership in a property owners' association, Seller notifies Buyer
under §5.012, Texas Property Code, that, as a purchaser of property in the
residential community identified in Paragraph 2A in which the Property is located, you are
obligated to be a member of the property owners' association. Restrictive covenants
governing the use and occupancy of the Property and a dedicatory instrument governing
the establishment, maintenance, and operation of this residential community have been
or will be recorded in the Real Property Records of the county in which the Property is
located. Copies of the restrictive covenants and dedicatory instrument may be obtained
from the county clerk. You are obligated to pay assessments to the property owners'
association. The amount of the assessments is subject to change. Your failure to pay the
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assessments could result in a lien on and the foreclosure of the Property. If Buyer is

concerned about these matters, the TREC promulgated Addendum for Property

Subject to Mandatory Membership in a Property Owners' Association should be

used.

(3) STATUTORY TAX DISTRICTS: If the Property is situated in a utility or other statutorily
created district providing water, sewer, drainage, or flood control facilities and services,
Chapter 49, Texas Water Code, requires Seller to deliver and Buyer to sign the statutory
notice relating to the tax rate, bonded indebtedness, or standby fee of the district prior to
final execution of this contract.

(4) TIDE WATERS: If the Property abuts the tidally influenced waters of the state, §33.135,
Texas Natural Resources Code, requires a notice regarding coastal area property to be
included in the contract. An addendum containing the notice promulgated by TREC or
required by the parties must be used.

(5) ANNEXATION: If the Property is located outside the limits of a municipality, Seller notifies
Buyer under §5.011, Texas Property Code, that the Property may now or later be
included in the extraterritorial jurisdiction of a municipality and may now or later be
subject to annexation by the municipality. Each municipality maintains a map that depicts
its boundaries and extraterritorial jurisdiction. To determine if the Property is located
within a municipality's extraterritorial jurisdiction or is likely to be located within a
municipality's extraterritorial jurisdiction, contact all municipalities located in the general
proximity of the Property for further information.

(6) PROPERTY LOCATED IN A CERTIFICATED SERVICE AREA OF A UTILITY SERVICE
PROVIDER: Notice required by §13.257, Water Code: The real property, described in
Paragraph 2, that you are about to purchase may be located in a certificated water or
sewer service area, which is authorized by law to provide water or sewer service to the
properties in the certificated area. If your property is located in a certificated area there
may be special costs or charges that you will be required to pay before you can receive
water or sewer service. There may be a period required to construct lines or other
facilities necessary to provide water or sewer service to your property. You are advised to
determine if the property is in a certificated area and contact the utility service provider
to determine the cost that you will be required to pay and the period, if any, that is
required to provide water or sewer service to your property. The undersigned Buyer
hereby acknowledges receipt of the foregoing notice at or before the execution of a
binding contract for the purchase of the real property described in Paragraph 2 or at
closing of purchase of the real property.

(7) PUBLIC IMPROVEMENT DISTRICTS: If the Property is in a public improvement district,
§5.014, Property Code, requires Seller to notify Buyer as follows: As a purchaser of this
parcel of real property you are obligated to pay an assessment to a municipality or
county for an improvement project undertaken by a public improvement district under
Chapter 372, Local Government Code. The assessment may be due annually or in
periodic installments. More information concerning the amount of the assessment and the
due dates of that assessment may be obtained from the municipality or county levying
the assessment. The amount of the assessments is subject to change. Your failure to
pay the assessments could result in a lien on and the foreclosure of your property.

7. PROPERTY CONDITION:

A. ACCESS, INSPECTIONS AND UTILITIES: Seller shall permit Buyer and Buyer's agents access
to the Property at reasonable times. Buyer may have the Property inspected by inspectors
selected by Buyer and licensed by TREC or otherwise permitted by law to make inspections.
Seller at Seller's expense shall turn on existing utilities for inspections.

B. SELLER'S DISCLOSURE NOTICE PURSUANT TO §5.008, TEXAS PROPERTY CODE (Notice):
(Check one box only)

(1) Buyer has received the Notice.

(2) Buyer has not received the Notice. Within days after the effective date of this
contract, Seller shall deliver the Notice to Buyer. If Buyer does not receive the Notice,
Buyer may terminate this contract at any time prior to the closing and the earnest
money will be refunded to Buyer. If Seller delivers the Notice, Buyer may terminate
this contract for any reason within 7 days after Buyer receives the Notice or prior to
the closing, whichever first occurs, and the earnest money will be refunded to Buyer.

[ (3) The Seller is not required to furnish the notice under the Texas Property Code.

C. SELLER'S DISCLOSURE OF LEAD-BASED PAINT AND LEAD-BASED PAINT HAZARDS is required by
Federal law for a residential dwelling constructed prior to 1978.

D. ACCEPTANCE OF PROPERTY CONDITION: (Check one box only)

[X] (1) Buyer accepts the Property in its present condition.

[J (2) Buyer accepts the Property in its present condition provided Seller, at Seller's expense,

shall complete the following specific repairs and treatments:

E. LENDER REQUIRED REPAIRS AND TREATMENTS: Unless otherwise agreed in writing;
neither party is obligated to pay for lender required repairs, which includes treatment
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for wood destroying insects. If the parties do not agree to pay for the lender required
repairs or treatments, this contract will terminate and the earnest money will be refunded
to Buyer. If the cost of lender required repairs and treatments exceeds 5% of the Sales
Price, Buyer may terminate this contract and the earnest money will be refunded to Buyer.

F. COMPLETION OF REPAIRS AND TREATMENTS: Unless otherwise agreed in writing, Seller
shall complete all agreed repairs and treatments prior to the Closing Date. All required
permits must be obtained, and repairs and treatments must be performed by persons who
are licensed or otherwise authorized by law to provide such repairs or treatments. At
Buyer's election, any transferable warranties received by Seller with respect to the repairs
and treatments will be transferred to Buyer at Buyer's expense. If Seller fails to
complete any agreed repairs and treatments prior to the Closing Date, Buyer may do so
and receive reimbursement from Seller at closing. The Closing Date will be extended up to
15 days, if necessary, to complete repairs and treatments.

G. ENVIRONMENTAL MATTERS: Buyer is advised that the presence of wetlands, toxic
substances, including asbestos and wastes or other environmental hazards, or the
presence of a threatened or endangered species or its habitat may affect Buyer's intended
use of the Property. If Buyer is concerned about these matters, an addendum
promulgated by TREC or required by the parties should be used.

H. RESIDENTIAL SERVICE CONTRACTS: Buyer may purchase a residential service contract
from a residential service company licensed by TREC. If Buyer purchases a residential
service contract, Seller shall reimburse Buyer at closing for the cost of the residential
service contract in an amount not exceeding $ -0- . Buyer should review any
residential service contract for the scope of coverage, exclusions and limitations. The
purchase of a residential service contract is optional. Similar coverage may be
purchased from various companies authorized to do business in Texas.

8. BROKERS' FEES: All obligations of the parties for payment of brokers' fees are contained in
separate written agreements.

9. CLOSING:

A. The closing of the sale will be on or before , or within 7
days after objections made under Paragraph 6D have been cured or waived, whichever
date is later (Closing Date). If either party fails to close the sale by the Closmg Date, the
non-defaulting party may exercise the remedies contained in Paragraph 15.

B. At closing:

(1) Seller shall execute and deliver a general warranty deed conveying title to the Property
to Buyer and showing no additional exceptions to those permitted in Paragraph 6 and
furnish tax statements or certificates showing no delinquent taxes on the Property.

(2) Buyer shall pay the Sales Price in good funds acceptable to the escrow agent.

(3)Seller and Buyer shall execute and deliver any notices, statements, certificates,
affidavits, releases, loan documents and other documents required of them by this
contract, the Commitment or law necessary for the closing of the sale and the
issuance of the Title Policy.

(4) There will be no liens, assessments, or security interests against the Property which
will not be satisfied out of the sales proceeds unless securing the payment of any loans
assumed by Buyer and assumed loans will not be in default.

10. POSSESSION: Seller shall deliver to Buyer possession of the Property in its present or required
condition, ordinary wear and tear excepted: [X] upon closing and funding [} according to a
temporary residential lease form promulgated by TREC or other written lease required by the
parties. Any possession by Buyer prior to closing or by Seller after closing which is not authorized
by a written lease will establish a tenancy at sufferance relationship between the parties.
Consult your insurance agent prior to change of ownership and possession because
insurance coverage may be limited or terminated. The absence of a written lease or
appropriate insurance coverage may expose the parties to economic loss.

11. SPECIAL PROVISIONS: (Insert only factual statements and business details applicable to
the sale. TREC rules prohibit licensees from adding factual statements or business details for
which a contract addendum, lease or other form has been promulgated by TREC for
mandatory use.)
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12. SETTLEMENT AND OTHER EXPENSES:
A. The following expenses must be paid at or prior to closing:
(1) Expenses payable by Seller (Seller's Expenses):

(a) Releases of existing liens, including prepayment penalties and recording fees; release
of Seller's loan liability; tax statements or certificates; preparation of deed; one-half
of escrow fee; and other expenses payable by Seller under this contract.

(b) Seller shall also pay an amount not to exceed $ —0- to be applied in the
following order: Buyer's Expenses which Buyer is prohibited from paying by FHA, VA,
Texas Veterans Land Board or other governmental loan programs, and then to other
Buyer's Expenses as allowed by the lender.

(2) Expenses payable by Buyer (Buyer's Expenses):

(a) Loan origination, discount, buy-down, and commitment fees (Loan Fees).

(b) Appraisal fees; loan application fees; credit reports; preparation of loan documents;
interest on the notes from date of disbursement to one month prior to dates
of first monthly payments; recording fees; copies of easements and restrictions;
mortgagee title policy with endorsements required by lender; loan-related inspection
fees; photos; amortization schedules; one-half of escrow fee; all prepaid items,
including required premiums for flood and hazard insurance, reserve deposits for
insurance, ad valorem taxes and special governmental assessments; final compliance
inspection; courier fee; repair inspection; underwriting fee; wire transfer fee;
expenses incident to any loan; and other expenses payable by Buyer under this
contract.

B. Buyer shall pay Private Mortgage Insurance Premium (PMI), VA Loan Funding Fee, or FHA
Mortgage Insurance Premium (MIP) as required by the lender.

C. If any expense exceeds an amount expressly stated in this contract for such expense to be
paid by a party, that party may terminate this contract unless the other party agrees to pay
such excess. Buyer may not pay charges and fees expressly prohibited by FHA, VA, Texas
Veterans Land Board or other governmental loan program regulations.

13. PRORATIONS: Taxes for the current year, interest, maintenance fees, assessments, dues and
rents will be prorated through the Closing Date. The tax proration may be calculated taking into
consideration any change in exemptions that will affect the current year's taxes. If taxes for the
current year vary from the amount prorated at closing, the parties shall adjust the prorations
when tax statements for the current year are available. If taxes are not paid at or prior to
closing, Buyer shall pay taxes for the current year.

14. CASUALTY LOSS: If any part of the Property is damaged or destroyed by fire or other casualty
after the effective date of this contract, Seller shall restore the Property to its previous condition
as soon as reasonably possible, but in any event by the Closing Date. If Seller fails to do so due
to factors beyond Seller's control, Buyer may (a) terminate this contract and the earnest money
will be refunded to Buyer (b) extend the time for performance up to 15 days and the Closing
Date will be extended as necessary or (c) accept the Property in its damaged condition with an
assignment of insurance proceeds and receive credit from Seller at closing in the amount of the
deductible under the insurance policy. Seller's obligations under this paragraph are independent
of any other obligations of Seller under this contract.

15. DEFAULT: If Buyer fails to comply with this contract, Buyer will be in default, and Seller may
(a) enforce specific performance, seek such other relief as may be provided by law, or both, or
(b) terminate this contract and receive the earnest money as liquidated damages, thereby
releasing both parties from this contract. If, due to factors beyond Seller's control, Seller fails
within the time allowed to make any non-casualty repairs or deliver the Commitment, or
survey, if required of Seller, Buyer may (a) extend the time for performance up to 15 days and
the Closing Date will be extended as necessary or (b) terminate this contract as the sole
remedy and receive the earnest money. If Seller fails to comply with this contract for any other
reason, Seller will be in default and Buyer may (a) enforce specific performance, seek such
other relief as may be provided by law, or both, or (b) terminate this contract and receive the
earnest money, thereby releasing both parties from this contract.

16. MEDIATION: It is the policy of the State of Texas to encourage resolution of disputes through
alternative dispute resolution procedures such as mediation. Any dispute between Seller and
Buyer related to this contract which is not resolved through informal discussion [J will [ will not
be submitted to a mutually acceptable mediation service or provider. The parties to the
mediation shall bear the mediation costs equally. This paragraph does not preclude a party
from seeking equitable relief from a court of competent jurisdiction.

17. ATTORNEY'S FEES: A Buyer, Seller, Listing Broker, Other Broker, or escrow agent who
prevails in any legal proceeding related to this contract is entitled to recover reasonable
attorney's fees and all costs of such proceeding.
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18. ESCROW:

A. ESCROW: The escrow agent is not (i) a party to this contract and does not have liability
for the performance or nonperformance of any party to this contract, (ii) liable for interest
on the earnest money and (iii) liable for the loss of any earnest money caused by the
failure of any financial institution in which the earnest money has been deposited unless
the financial institution is acting as escrow agent.

B. EXPENSES: At closing, the earnest money must be applied first to any cash down
payment, then to Buyer's Expenses and any excess refunded to Buyer. If no closing
occurs, escrow agent may require payment of unpaid expenses incurred on behalf of the
parties and a written release of liability of escrow agent from all parties.

C. DEMAND: Upon termination of this contract, either party or the escrow agent may send a
release of earnest money to each party and the parties shall execute counterparts of the
release and deliver same to the escrow agent. If either party fails to execute the release,
either party may make a written demand to the escrow agent for the earnest money. If
only one party makes written demand for the earnest money, escrow agent shall promptly
provide a copy of the demand to the other party. If escrow agent does not receive written
objection to the demand from the other party within 15 days, escrow agent may disburse
the earnest money to the party making demand reduced by the amount of unpaid
expenses incurred on behalf of the party receiving the earnest money and escrow agent
may pay the same to the creditors. If escrow agent complies with the provisions of this
paragraph, each party hereby releases escrow agent from all adverse claims related to the
disbursal of the earnest money.

D. DAMAGES: Any party who wrongfully fails or refuses to sign a release acceptable to the
escrow agent within 7 days of receipt of the request will be liable to the other party for
liquidated damages in an amount equal to the sum of: (i) three times the amount of the
earnest money; (ii) the earnest money; (iii) reasonable attorney's fees; and (iv) all costs
of suit.

E. NOTICES: Escrow agent's notices will be effective when sent in compliance with Paragraph
21. Notice of objection to the demand will be deemed effective upon receipt by escrow
agent.

19. REPRESENTATIONS: All covenants, representations and warranties in this contract survive
closing. If any representation of Seller in this contract is untrue on the Closing Date, Seller
will be in default. Unless expressly prohibited by written agreement, Seller may continue to
show the Property and receive, negotiate and accept back up offers.

20. FEDERAL TAX REQUIREMENTS: If Seller is a "foreign person," as defined by applicable law,
or if Seller fails to deliver an affidavit to Buyer that Seller is not a "foreign person," then
Buyer shall withhold from the sales proceeds an amount sufficient to comply with applicable
tax law and deliver the same to the Internal Revenue Service together with appropriate tax
forms. Internal Revenue Service regulations require filing written reports if currency in excess
of specified amounts is received in the transaction.

21. NOTICES: All notices from one party to the other must be in writing and are effective when
mailed to, hand-delivered at, or transmitted by facsimile or electronic transmission as follows:
To Buyer To Seller
at: at: Keller Williams Realty

The Taylor Team - Sherry Taylor

7304 SW 34th, Unit 1

Amarillo, TX 79121

Telephone: Telephone: (806)206-1751
Facsimile: Facsimile: (806) 359-6411
E-mail: E-mail: sherry@thetaylorteam.info
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22. AGREEMENT OF PARTIES: This contract contains the entire agreement of the parties and
cannot be changed except by their written agreement. Addenda which are a part of this
contract are (Check all applicable boxes):

[ Third Party Financing Condition Addendum [ Addendum for "Back-Up" Contract
[] Seller Financing Addendum [ Addendum for Coastal Area Property
[J Addendum for Property Subject to [ Environmental Assessment, Threatened
Mandatory Membership in a Property or Endangered Species and Wetlands
Owners' Association Addendum
[J Buyer's Temporary Residential Lease [ Addendum for Property Located Seaward
of the Gulf Intracoastal Waterway
[ Seller's Temporary Residential Lease [ Addendum for Seller's Disclosure of
Information on Lead-based Paint and
[ Addendum for Sale of Other Property Lead-based Paint Hazards as Required by
by Buyer Federal Law
[ Addendum Containing Required Notices 0 Other (list):

Under §5.016, §420.001 and
§420.002, Texas Property Code

23. TERMINATION OPTION: For nominal consideration, the receipt of which is hereby

acknowledged by Seller, and Buyer's agreement to pay Seller $ -0- (Option Fee)
within 2 days after the effective date of this contract, Seller grants Buyer the unrestricted right
to terminate this contract by giving notice of termination to Seller within Zero days after the

effective date of this contract. If no dollar amount is stated as the Option Fee or if Buyer fails
to pay the Option Fee to Seller within the time prescribed, this paragraph will not be a part of
this contract and Buyer shall not have the unrestricted right to terminate this contract. If Buyer
gives notice of termination within the time prescribed, the Option Fee will not be refunded;
however, any earnest money will be refunded to Buyer. The Option Fee [] will [] will not be
credited to the Sales Price at closing. Time is of the essence for this paragraph and strict
compliance with the time for performance is required.

24. CONSULT AN ATTORNEY: Real estate licensees cannot give legal advice. READ THIS
CONTRACT CAREFULLY. If you do not understand the effect of this contract, consult an attorney

BEFORE signing.

Buyer's Seller's

Attorney is: Attorney is:

Telephone: Telephone:

Facsimile: Facsimile:

E-mail: E-mail:

EXECUTED the day of , (EFFECTIVE DATE).

(BROKER: FILL IN THE DATE OF FINAL ACCEPTANCE.)

Buyer Seller

Buyer Seller

The form of this contract has been approved by the Texas Real Estate Commission. TREC forms are intended for use only by trained real
estate licensees. No representation is made as to the legal validity or adequacy of any provision in any specific transactions. It is not
intended for complex transactions. Texas Real Estate Commission, P.O. Box 12188, Austin, TX 78711-2188, 1-800-250-8732 or (512) 459-
6544 (http://www.trec.state.tx.us) TREC NO. 20-8. This form replaces TREC NO. 20-7.
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BROKER INFORMATION AND RATIFICATION OF FEE

Listing Broker has agreed to pay Other Broker of the total sales price
when Listing Broker's fee is received. Escrow Agent is authorized and directed to pay Other Broker from
Listing Broker's fee at closing.

Keller Williams Realty 0474896
Other Broker License No. Listing Broker License No.
represents [] Buyer only as Buyer's agent represents [] Seller and Buyer as an intermediary
[ Seller as Listing Broker's subagent [X] Seller only as Seller's agent

(806)206-1751
Associate Telephone Listing Associate Telephone
The Taylor Team - Sherry

7304 SW 34th Unit 1 (806) 359-6411
Broker's Address Listing Associate's Office Address Facsimile
Amarillo TX 79121
City State Zip City State Zip
sherry@thetaylorteam.info
Facsimile Email Address
Email Address Selling Associate Telephone
Selling Associate's Office Address Facsimile
City State Zip

Email Address

OPTION FEE RECEIPT

Receipt of $ ZERO (Option Fee) in the form of N/A is acknowledged.

Seller or Listing Broker Date

CONTRACT AND EARNEST MONEY RECEIPT

Receipt of |z| Contractand [X] $1,000.00 Earnest Money in the form of
is acknowledged.
Escrow Agent: Date:
By:
Email Address
Telephone:
Address
Facsimile:
City State Zip
(TAR 1601) 06-30-08 TREC NO. 20-8 Page 8 of 8
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ADDENDUM FOR SELLER'S DISCLOSURE OF INFORMATION
e ON LEAD-BASED PAINT AND LEAD-BASED PAINT HAZARDS
AS REQUIRED BY FEDERAL LAW

@ APPROVED BY THE TEXAS REAL ESTATE COMMISSION 02-09-2004

CONCERNING THE PROPERTY AT

(Street Address and City)
A. LEAD WARNING STATEMENT: "Every purchaser of any interest in residential real property on which a residential

dwelling was built prior to 1978 is notified that such property may present exposure to lead from lead-based paint
that may place young children at risk of developing lead poisoning. Lead poisoning in young children may produce
permanent neurological damage, including learning disabilities, reduced intelligence quotient, behavioral problems,
and impaired memory. Lead poisoning also poses a particular risk to pregnant women. The seller of any interest in
residential real property is required to provide the buyer with any information on lead-based paint hazards from risk
assessments or inspections in the seller's possession and notify the buyer of any known lead-based paint hazards. A
risk assessment or inspection for possible lead-paint hazards is recommended prior to purchase."
NOTICE: Inspector must be properly certified as required by federal law.

B. SELLER'S DISCLOSURE:
1. PRESENCE OF LEAD-BASED PAINT AND/OR LEAD-BASED PAINT HAZARDS (check one box only):

[ (a) Known lead-based paint and/or lead-based paint hazards are present in the Property (explain):

[ (b) Seller has no actual knowledge of lead-based paint and/or lead-based paint hazards in the Property.
2. RECORDS AND REPORTS AVAILABLE TO SELLER (check one box only):
[ (a) Seller has provided the purchaser with all available records and reports pertaining to lead-based paint
and/or lead-based paint hazards in the Property (list documents):

[ (b) Seller has no reports or records pertaining to lead-based paint and/or lead-based paint hazards in the
Property.

C. BUYER'S RIGHTS (check one box only):

[C] 1. Buyer waives the opportunity to conduct a risk assessment or inspection of the Property for the presence of
lead-based paint or lead-based paint hazards.

[ 2. Within ten days after the effective date of this contract, Buyer may have the Property inspected by inspectors
selected by Buyer. If lead-based paint or lead-based paint hazards are present, Buyer may terminate this
contract by giving Seller written notice within 14 days after the effective date of this contract, and the earnest
money will be refunded to Buyer.

D. BUYER'S ACKNOWLEDGMENT (check applicable boxes):

[C1 1. Buyer has received copies of all information listed above.

[ 2. Buyer has received the pamphlet Protect Your Family from Lead in Your Home.

E. BROKERS' ACKNOWLEDGMENT: Brokers have informed Seller of Seller's obligations under 42 U.S.C. 4852d to:
(a) provide Buyer with the federally approved pamphlet on lead poisoning prevention; (b) complete this addendum;
(c) disclose any known lead-based paint and/or lead-based paint hazards in the Property; (d) deliver all records and
reports to Buyer pertaining to lead-based paint and/or lead-based paint hazards in the Property; (e) provide Buyer a
period of up to 10 days to have the Property inspected; and (f) retain a completed copy of this addendum for at least
3 years following the sale. Brokers are aware of their responsibility to ensure compliance.

F. CERTIFICATION OF ACCURACY: The following persons have reviewed the information above and certify, to the
best of their knowledge, that the information they have provided is true and accurate.

Buyer Date  Seller Date
Buyer Date Seller Date
Other Broker Date Listing Broker Date

The form of this addendum has been approved by the Texas Real Estate Commission for use only with similarly approved or promulgated forms of
contracts. Such approval relates to this contract form only. TREC forms are intended for use only by trained real estate licensees. No
representation is made as to the legal validity or adequacy of any provision in any specific transactions. It is not suitable for complex transactions.
Texas Real Estate Commission, P.O. Box 12188, Austin, TX 78711-2188, 1-800-250-8732 or (512) 459-6544 (http://www.trec.state.tx.us)

01A TREC No. OP-L
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PROMULGATED BY THE TEXAS REAL ESTATE COMMISSION (TREC) 06-30-08

b ADDENDUM FOR PROPERTY SUBJECT TO
MANDATORY MEMBERSHIP IN A PROPERTY
OWNERS’ ASSOCIATION

(NOT FOR USE WITH CONDOMINIUMS)
ADDENDUM TO CONTRACT CONCERNING THE PROPERTY AT

(Street Address and City)

(Name of Property Owners’ Association)

A. SUBDIVISION INFORMATION: "Subdivision Information" means: (i) the restrictions applying to
the subdivision, (ii) the bylaws and rules of the Property Owners’ Association (Association), and (iii) a
resale certificate, all of which comply with Section 207.003 of the Texas Property Code.

(Check only one box):

I:l 1. Within days after the effective date of the contract, Seller shall at Seller's expense deliver
the Subdivision Information to Buyer. If Buyer does not receive the Subdivision Information,
Buyer may terminate the contract at any time prior to closing and the earnest money will be
refunded to Buyer. If Seller delivers the Subdivision Information, Buyer may terminate the
contract for any reason within 7 days after Buyer receives the Subdivision Information or prior
to closing, whichever first occurs, and the earnest money will be refunded to Buyer.

[ 2. Buyer has received and approved the Subdivision Information before signing the contract.

[ 3. Buyerdoes not require delivery of the Subdivision Information.

If Seller becomes aware of any material changes in the Subdivision Information, Seller shall promptly
give notice to Buyer. Buyer may terminate the contract prior to closing by giving written notice to
Seller if: (i) any of the Subdivision Information provided was not true; or (ii) any material adverse
change in the Subdivision Information occurs prior to closing, and the earnest money will be
refunded to Buyer.

B. FEES: Buyer shall pay any Association fees resulting from the transfer of the Property not to exceed
$ and Seller shall pay any excess.

NOTICE TO BUYER REGARDING REPAIRS BY THE ASSOCIATION: The Association may have the
sole responsibility to make certain repairs to the Property. If you are concerned about the condition of
any part of the Property which the Association is required to repair, you should not sign the contract
unless you are satisfied that the Association will make the desired repairs.

Buyer Seller

Buyer Seller

The form of this addendum has been approved by the Texas Real Estate Commission for use only with similarly approved or
promulgated forms of contracts. Such approval relates to this contract form only. TREC forms are intended for use only by
trained real estate licensees. No representation is made as to the legal validity or adequacy of any provision in any specific
transactions. It is not intended for complex transactions. Texas Real Estate Commission, P.O. Box 12188, Austin, TX 78711-
2188, 1-800-250-8732 or (512) 459-6544 (http://www.trec.state.tx.us) TREC No. 36-5. This form replaces TREC No. 36-4.

(TAR 1922) 06-30-08 TREC NO. 36-5 Page 10f1
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Where the word REALTORS® is used in this Code and Preamble, it
shall be deemed to include REALTOR-ASSOCIATE®s.

While the Code of Ethics establishes obligations that may be higher
than those mandated by law, in any instance where the Code of Ethics
and the law conflict, the obligations of the law must take precedence.

Preamble

Under all is the land. Upon its wise utilization and widely allocated
ownership depend the survival and growth of free institutions and of
our civilization. REALTORS® should recognize that the interests of the
nation and its citizens require the highest and best use of the land and
the widest distribution of land ownership. They require the creation of
adequate housing, the building of functioning cities, the development
of productive industries and farms, and the preservation of a healthful
environment.

Such interests impose obligations beyond those of ordinary
commerce. They impose grave social responsibility and a patriotic
duty to which REALTORS® should dedicate themselves, and for which
they should be diligent in preparing themselves. REALTORS®,
therefore, are zealous to maintain and improve the standards of their
calling and share with their fellow REALTORS® a common
responsibility for its integrity and honor.

In recognition and appreciation of their obligations to clients,
customers, the public, and each other, REALTORS® continuously
strive to become and remain informed on issues affecting real estate
and, as knowledgeable professionals, they willingly share the fruit of
their experience and study with others. They identify and take steps,
through enforcement of this Code of Ethics and by assisting
appropriate regulatory bodies, to eliminate practices which may
damage the public or which might discredit or bring dishonor to the
real estate profession. REALTORS® having direct personal knowledge
of conduct that may violate the Code of Ethics involving
misappropriation of client or customer funds or property, willful
discrimination, or fraud resulting in substantial economic harm, bring
such matters to the attention of the appropriate Board or Association
of REALTORS®. (Amended 1/00)

Realizing that cooperation with other real estate professionals
promotes the best interests of those who utilize their services,
REALTORS® urge exclusive representation of clients; do not attempt
to gain any unfair advantage over their competitors; and they refrain
from making unsolicited comments about other practitioners. In
instances where their opinion is sought, or where REALTORS® believe
that comment is necessary, their opinion is offered in an objective,
professional manner, uninfluenced by any personal motivation or
potential advantage or gain.

The term REALTOR® has come to connote competency, fairness, and
high integrity resulting from adherence to a lofty ideal of moral
conduct in business relations. No inducement of profit and no
instruction from clients ever can justify departure from this ideal.

In the interpretation of this obligation, REALTORS® can take no safer
guide than that which has been handed down through the centuries,
embodied in the Golden Rule, "Whatsoever ye would that others
should do to you, do ye even so to them."

Code of Ethics and Standards of Practice

of the NATIONAL ASSOCIATION OF REALTORS®
Effective January 1, 2009

Accepting this standard as their own, REALTORS® pledge to observe
its spirit in all of their activities whether conducted personally,
through associates or others, or via technological means, and to
conduct their business in accordance with the tenets set forth below.
(Amended 1/07)

Duties to Clients and Customers

Article 1

When representing a buyer, seller, landlord, tenant, or other client as
an agent, REALTORS® pledge themselves to protect and promote the
interests of their client. This obligation to the client is primary, but it
does not relieve REALTORS® of their obligation to treat all parties
honestly. When serving a buyer, seller, landlord, tenant or other party
in a non-agency capacity, REALTORS® remain obligated to treat all
parties honestly. (Amended 1/01)

» Standard of Practice 1-1
REALTORS®, when acting as principals in a real estate transaction,
remain obligated by the duties imposed by the Code of Ethics.
(Amended 1/93)

Standard of Practice 1-2

The duties imposed by the Code of Ethics encompass all real
estate-related activities and transactions whether conducted in
person, electronically, or through any other means.

The duties the Code of Ethics imposes are applicable whether
REALTORS® are acting as agents or in legally recognized
non-agency capacities except that any duty imposed exclusively on
agents by law or regulation shall not be imposed by this Code of
Ethics on REALTORS® acting in non-agency capacities.

As used in this Code of Ethics, "client" means the person(s) or
entity(ies) with whom a REALTOR® or a REALTOR®'s firm has an
agency or legally recognized non-agency relationship; "customer”
means a party to a real estate transaction who receives information,
services, or benefits but has no contractual relationship with the
REALTOR® or the REALTOR®'s firm; "prospect" means a
purchaser, seller, tenant, or landlord who is not subject to a
representation relationship with the REALTOR® or REALTOR®'s
firm; "agent" means a real estate licensee (including brokers and
sales associates) acting in an agency relationship as defined by state
law or regulation; and "broker" means a real estate licensee
(including brokers and sales associates) acting as an agent or in a
legally recognized non-agency capacity. (Adopted 1/95, Amended
1/07)

Standard of Practice 1-3
REALTORS®, in attempting to secure a listing, shall not deliberately
mislead the owner as to market value.

Standard of Practice 1-4

REALTORS®, when seeking to become a buyer/tenant
representative, shall not mislead buyers or tenants as to savings or
other benefits that might be realized through wuse of the
REALTOR®'s services. (Amended 1/93)

NATIONAL ASSOCIATION
OF REALTORS ®

ReaLTOR® The Voice for Real Estate®

Keller Williams Realty 7304 SW 34th #1 Amarillo, TX 79121

Phone: 806.433.6889 Fax: 888.553.0030 Johnny Taylor

Real Strength.
Real Advantages.
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« Standard of Practice 1-5
REALTORS® may represent the seller/landlord and buyer/tenant in
the same transaction only after full disclosure to and with informed
consent of both parties. (Adopted 1/93)

Standard of Practice 1-6
REALTORS® shall submit offers and counter-offers objectively and
as quickly as possible. (Adopted 1/93, Amended 1/95)

Standard of Practice 1-7

When acting as listing brokers, REALTORS® shall continue to
submit to the seller/landlord all offers and counter-offers until
closing or execution of a lease unless the seller/landlord has waived
this obligation in writing. REALTORS® shall not be obligated to
continue to market the property after an offer has been accepted by
the seller/landlord. REALTORS® shall recommend that
sellers/landlords obtain the advice of legal counsel prior to
acceptance of a subsequent offer except where the acceptance is
contingent on the termination of the pre-existing purchase contract
or lease. (Amended 1/93)

Standard of Practice 1-8

REALTORS®, acting as agents or brokers of buyers/tenants, shall
submit to buyers/tenants all offers and counter-offers until
acceptance but have no obligation to continue to show properties to
their clients after an offer has been accepted unless otherwise agreed
in writing. REALTORS®, acting as agents or brokers of
buyers/tenants, shall recommend that buyers/tenants obtain the
advice of legal counsel if there is a question as to whether a
pre-existing contract has been terminated. (Adopted 1/93, Amended
1/99)

Standard of Practice 1-9
The obligation of REALTORS® to preserve confidential information
(as defined by state law) provided by their clients in the course of
any agency relationship or non-agency relationship recognized by
law continues after termination of agency relationships or any
non-agency relationships recognized by law. REALTORS® shall not
knowingly, during or following the termination of professional
relationships with their clients:
1) reveal confidential information of clients; or
2) use confidential information of clients to the disadvantage of
clients; or
3) use confidential information of clients for the REALTOR®'s
advantage or the advantage of third parties unless:
a) clients consent after full disclosure; or
b) REALTORS® are required by court order; or
¢) it is the intention of a client to commit a crime and the
information is necessary to prevent the crime; or
d) it is necessary to defend a REALTOR® or the REALTOR®'s
employees or associates against an accusation of wrongful
conduct.

Information concerning latent material defects is not considered
confidential information under this Code of Ethics. (Adopted 1/93,
Amended 1/01)

Standard of Practice 1-10

REALTORS® shall, consistent with the terms and conditions of their
real estate licensure and their property management agreement,
competently manage the property of clients with due regard for the
rights, safety and health of tenants and others lawfully on the
premises. (Adopted 1/95, Amended 1/00)

Standard of Practice 1-11

REALTORS® who are employed to maintain or manage a client's
property shall exercise due diligence and make reasonable efforts to
protect it against reasonably foreseeable contingencies and losses.
(Adopted 1/95)

o Standard of Practice 1-12

When entering into listing contracts, REALTORS® must advise

sellers/landlords of:

1) the REALTOR®'s company policies regarding cooperation and
the amount(s) of any compensation that will be offered to
subagents, buyer/tenant agents, and/or brokers acting in legally
recognized non-agency capacities;

2) the fact that buyer/tenant agents or brokers, even if compensated
by listing brokers, or by sellers/landlords may represent the
interests of buyers/tenants; and

3) any potential for listing brokers to act as disclosed dual agents,
e.g. buyer/tenant agents. (Adopted 1/93, Renumbered 1/98,
Amended 1/03)

Standard of Practice 1-13

When entering into buyer/tenant agreements, REALTORS® must

advise potential clients of:

1) the REALTOR®'s company policies regarding cooperation;

2) the amount of compensation to be paid by the client;

3) the potential for additional or offsetting compensation from other
brokers, from the seller or landlord, or from other parties;

4) any potential for the buyer/tenant representative to act as a
disclosed dual agent, e.g. listing broker, subagent, landlord's
agent, etc., and

5) the possibility that sellers or sellers' representatives may not treat
the existence, terms, or conditions of offers as confidential unless
confidentiality is required by law, regulation, or by any
confidentiality agreement between the parties. (Adopted 1/93,
Renumbered 1/98, Amended 1/06)

Standard of Practice 1-14

Fees for preparing appraisals or other valuations shall not be
contingent upon the amount of the appraisal or valuation. (Adopted
1/02)

Standard of Practice 1-15

REALTORS®, in response to inquiries from buyers or cooperating
brokers shall, with the sellers’ approval, disclose the existence of
offers on the property. Where disclosure is authorized, REALTORS®
shall also disclose, if asked, whether offers were obtained by the
listing licensee, another licensee in the listing firm, or by a
cooperating broker. (Adopted 1/03, Amended 1/09)

Article 2

REALTORS® shall avoid exaggeration, misrepresentation, or
concealment of pertinent facts relating to the property or the
transaction. REALTORS® shall not, however, be obligated to discover
latent defects in the property, to advise on matters outside the scope of
their real estate license, or to disclose facts which are confidential
under the scope of agency or non-agency relationships as defined by
state law. (Amended 1/00)

« Standard of Practice 2-1
REALTORS® shall only be obligated to discover and disclose
adverse factors reasonably apparent to someone with expertise in
those areas required by their real estate licensing authority. Article 2
does not impose upon the REALTOR® the obligation of expertise in
other professional or technical disciplines. (Amended 1/96)

Standard of Practice 2-2
(Renumbered as Standard of Practice 1-12 1/98)

Standard of Practice 2-3
(Renumbered as Standard of Practice 1-13 1/98)

Standard of Practice 2-4

REALTORS® shall not be parties to the naming of a false
consideration in any document, unless it be the naming of an
obviously nominal consideration.
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« Standard of Practice 2-5
Factors defined as "non-material" by law or regulation or which are
expressly referenced in law or regulation as not being subject to
disclosure are considered not "pertinent" for purposes of Article 2.
(Adopted 1/93)

Article 3

REALTORS® shall cooperate with other brokers except when
cooperation is not in the client's best interest. The obligation to
cooperate does not include the obligation to share commissions, fees,
or to otherwise compensate another broker. (Amended 1/95)

« Standard of Practice 3-1

REALTORS®, acting as exclusive agents or brokers of sellers/
landlords, establish the terms and conditions of offers to cooperate.
Unless expressly indicated in offers to cooperate, cooperating
brokers may not assume that the offer of cooperation includes an
offer of compensation. Terms of compensation, if any, shall be
ascertained by cooperating brokers before beginning efforts to
accept the offer of cooperation. (Amended 1/99)

Standard of Practice 3-2

REALTORS® shall, with respect to offers of compensation to
another REALTOR®, timely communicate any change of
compensation for cooperative services to the other REALTOR®
prior to the time such REALTOR® produces an offer to
purchase/lease the property. (Amended 1/94)

Standard of Practice 3-3

Standard of Practice 3-2 does not preclude the listing broker and
cooperating broker from entering into an agreement to change
cooperative compensation. (Adopted 1/94)

Standard of Practice 3-4

REALTORS®, acting as listing brokers, have an affirmative
obligation to disclose the existence of dual or variable rate
commission arrangements (i.e., listings where one amount of
commission is payable if the listing broker's firm is the procuring
cause of sale/lease and a different amount of commission is payable
if the sale/lease results through the efforts of the seller/landlord or a
cooperating broker). The listing broker shall, as soon as practical,
disclose the existence of such arrangements to potential cooperating
brokers and shall, in response to inquiries from cooperating brokers,
disclose the differential that would result in a cooperative
transaction or in a sale/lease that results through the efforts of the
seller/landlord. If the cooperating broker is a buyer/tenant
representative, the buyer/tenant representative must disclose such
information to their client before the client makes an offer to
purchase or lease. (Amended 1/02)

Standard of Practice 3-5

It is the obligation of subagents to promptly disclose all pertinent
facts to the principal's agent prior to as well as after a purchase or
lease agreement is executed. (Amended 1/93)

Standard of Practice 3-6

REALTORS® shall disclose the existence of accepted offers,
including offers with unresolved contingencies, to any broker
seeking cooperation. (Adopted 5/86, Amended 1/04)

Standard of Practice 3-7

When seeking information from another REALTOR® concerning
property under a management or listing agreement, REALTORS®
shall disclose their REALTOR® status and whether their interest is
personal or on behalf of a client and, if on behalf of a client, their
representational status. (Amended 1/95)

« Standard of Practice 3-8
REALTORS® shall not misrepresent the availability of access to
show or inspect a listed property. (Amended 11/87)

Article 4

REALTORS® shall not acquire an interest in or buy or present offers
from themselves, any member of their immediate families, their firms
or any member thereof, or any entities in which they have any
ownership interest, any real property without making their true
position known to the owner or the owner's agent or broker. In selling
property they own, or in which they have any interest, REALTORS®
shall reveal their ownership or interest in writing to the purchaser or
the purchaser's representative. (Amended 1/00)

» Standard of Practice 4-1
For the protection of all parties, the disclosures required by Article 4
shall be in writing and provided by REALTORS® prior to the signing
of any contract. (Adopted 2/86)

Article 5

REALTORS® shall not undertake to provide professional services
concerning a property or its value where they have a present or
contemplated interest unless such interest is specifically disclosed to
all affected parties.

Article 6

REALTORS® shall not accept any commission, rebate, or profit on
expenditures made for their client, without the client’s knowledge and
consent.

When recommending real estate products or services (e.g.,
homeowner's insurance, warranty programs, mortgage financing, title
insurance, etc.), REALTORS® shall disclose to the client or customer
to whom the recommendation is made any financial benefits or fees,
other than real estate referral fees, the REALTOR® or REALTOR®'s
firm may receive as a direct result of such recommendation. (Amended
1/99)

« Standard of Practice 6-1
REALTORS® shall not recommend or suggest to a client or a
customer the use of services of another organization or business
entity in which they have a direct interest without disclosing such
interest at the time of the recommendation or suggestion. (Admended
5/88)

Article 7

In a transaction, REALTORS® shall not accept compensation from
more than one party, even if permitted by law, without disclosure to
all parties and the informed consent of the REALTOR®'s client or
clients. (Amended 1/93)

Article 8

REALTORS® shall keep in a special account in an appropriate
financial institution, separated from their own funds, monies coming
into their possession in trust for other persons, such as escrows, trust
funds, clients’ monies, and other like items.

Article 9

REALTORS®, for the protection of all parties, shall assure whenever
possible that all agreements related to real estate transactions
including, but not limited to, listing and representation agreements,
purchase contracts, and leases are in writing in clear and
understandable language expressing the specific terms, conditions,
obligations and commitments of the parties. A copy of each agreement
shall be furnished to each party to such agreements upon their signing
or initialing. (Amended 1/04)
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Standard of Practice 9-1

For the protection of all parties, REALTORS® shall use reasonable
care to ensure that documents pertaining to the purchase, sale, or
lease of real estate are kept current through the use of written
extensions or amendments. (Amended 1/93)

Standard of Practice 9-2

When assisting or enabling a client or customer in establishing a
contractual relationship (e.g., listing and representation agreements,
purchase agreements, leases, etc.) electronically, REALTORS® shall
make reasonable efforts to explain the nature and disclose the
specific terms of the contractual relationship being established prior
to it being agreed to by a contracting party. (Adopted 1/07)

Duties to the Public

Article 10

REALTORS® shall not deny equal professional services to any person
for reasons of race, color, religion, sex, handicap, familial status, or
national origin. REALTORS® shall not be parties to any plan or
agreement to discriminate against a person or persons on the basis of
race, color, religion, sex, handicap, familial status, or national origin.
(Amended 1/90)

REALTORS®, in their real estate employment practices, shall not
discriminate against any person or persons on the basis of race, color,
religion, sex, handicap, familial status, or national origin. (Amended
1/00)

Standard of Practice 10-1

When involved in the sale or lease of a residence, REALTORS® shall
not volunteer information regarding the racial, religious or ethnic
composition of any neighborhood nor shall they engage in any
activity which may result in panic selling, however, REALTORS®
may provide other demographic information. (Adopted 1/94,
Amended 1/06)

Standard of Practice 10-2

When not involved in the sale or lease of a residence, REALTORS®
may provide demographic information related to a property,
transaction or professional assignment to a party if such
demographic information is (a) deemed by the REALTOR® to be
needed to assist with or complete, in a manner consistent with
Article 10, a real estate transaction or professional assignment and
(b) is obtained or derived from a recognized, reliable, independent,
and impartial source. The source of such information and any
additions, deletions, modifications, interpretations, or other changes
shall be disclosed in reasonable detail. (Adopted 1/05, Renumbered
1/06)

Standard of Practice 10-3

REALTORS® shall not print, display or circulate any statement or
advertisement with respect to selling or renting of a property that
indicates any preference, limitations or discrimination based on race,
color, religion, sex, handicap, familial status, or national origin.
(Adopted 1/94, Renumbered 1/05 and 1/06)

Standard of Practice 10-4

As used in Article 10 "real estate employment practices" relates to
employees and independent contractors providing real estate-related
services and the administrative and clerical staff directly supporting
those individuals. (Adopted 1/00, Renumbered 1/05 and 1/06)

Article 11

The services which REALTORS® provide to their clients and
customers shall conform to the standards of practice and competence
which are reasonably expected in the specific real estate disciplines in
which they engage; specifically, residential real estate brokerage, real
property management, commercial and industrial real estate
brokerage, real estate appraisal, real estate counseling, real estate
syndication, real estate auction, and international real estate.

REALTORS® shall not undertake to provide specialized professional
services concerning a type of property or service that is outside their
field of competence unless they engage the assistance of one who is
competent on such types of property or service, or unless the facts are
fully disclosed to the client. Any persons engaged to provide such
assistance shall be so identified to the client and their contribution to
the assignment should be set forth. (Amended 1/95)

o Standard of Practice 11-1

When REALTORS® prepare opinions of real property value or price,

other than in pursuit of a listing or to assist a potential purchaser in

formulating a purchase offer, such opinions shall include the

following:

1) identification of the subject property

2) date prepared

3) defined value or price

4) limiting conditions, including statements of purpose(s) and
intended user(s)

5) any present or contemplated interest, including the possibility of
representing the seller/landlord or buyers/tenants

6) basis for the opinion, including applicable market data

7) if the opinion is not an appraisal, a statement to that effect
(Amended 1/01)

Standard of Practice 11-2

The obligations of the Code of Ethics in respect of real estate
disciplines other than appraisal shall be interpreted and applied in
accordance with the standards of competence and practice which
clients and the public reasonably require to protect their rights and
interests considering the complexity of the transaction, the
availability of expert assistance, and, where the REALTOR® is an
agent or subagent, the obligations of a fiduciary. (Adopted 1/95)

Standard of Practice 11-3

When REALTORS® provide consultive services to clients which
involve advice or counsel for a fee (not a commission), such advice
shall be rendered in an objective manner and the fee shall not be
contingent on the substance of the advice or counsel given. If
brokerage or transaction services are to be provided in addition to
consultive services, a separate compensation may be paid with prior
agreement between the client and REALTOR®. (Adopted 1/96)

Standard of Practice 11-4

The competency required by Article 11 relates to services contracted
for between REALTORS® and their clients or customers; the duties
expressly imposed by the Code of Ethics; and the duties imposed by
law or regulation. (Adopted 1/02)

Article 12

REALTORS® shall be honest and truthful in their real estate
communications and shall present a true picture in their advertising,
marketing, and other representations. REALTORS® shall ensure that
their status as real estate professionals is readily apparent in their
advertising, marketing, and other representations, and that the
recipients of all real estate communications are, or have been, notified

that those communications are from a real estate professional.
(Amended 1/08)

Produced with ZipForm® by zipLogix 18070 Fifteen Mile Road, Fraser, Michigan 48026 www.zipLogix.com Online Bidding



Standard of Practice 12-1

REALTORS® may use the term "free" and similar terms in their
advertising and in other representations provided that all terms
governing availability of the offered product or service are clearly
disclosed at the same time. (Amended 1/97)

Standard of Practice 12-2

REALTORS® may represent their services as "free" or without cost
even if they expect to receive compensation from a source other than
their client provided that the potential for the REALTOR® to obtain a
benefit from a third party is clearly disclosed at the same time.
(Amended 1/97)

Standard of Practice 12-3

The offering of premiums, prizes, merchandise discounts or other
inducements to list, sell, purchase, or lease is not, in itself, unethical
even if receipt of the benefit is contingent on listing, selling,
purchasing, or leasing through the REALTOR® making the offer.
However, REALTORS® must exercise care and candor in any such
advertising or other public or private representations so that any
party interested in receiving or otherwise benefiting from the
REALTOR®'s offer will have clear, thorough, advance understanding
of all the terms and conditions of the offer. The offering of any
inducements to do business is subject to the limitations and
restrictions of state law and the ethical obligations established by
any applicable Standard of Practice. (Amended 1/95)

Standard of Practice 12-4

REALTORS® shall not offer for sale/lease or advertise property
without authority. When acting as listing brokers or as subagents,
REALTORS® shall not quote a price different from that agreed upon
with the seller/landlord. (Admended 1/93)

Standard of Practice 12-5

REALTORS® shall not advertise nor permit any person employed by
or affiliated with them to advertise listed property in any medium
(e.g., electronically, print, radio, television, etc.) without disclosing
the name of that REALTOR®'s firm in a reasonable and readily
apparent manner. (Adopted 11/86, Amended 1/07)

Standard of Practice 12-6

REALTORS®, when advertising unlisted real property for sale/lease
in which they have an ownership interest, shall disclose their status
as both owners/landlords and as REALTORS® or real estate
licensees. (Amended 1/93)

Standard of Practice 12-7

Only REALTORS® who participated in the transaction as the listing
broker or cooperating broker (selling broker) may claim to have
"sold" the property. Prior to closing, a cooperating broker may post
"sold" sign only with the consent of the listing broker. (Admended
1/96)

Standard of Practice 12-8

The obligation to present a true picture in representations to the
public includes information presented, provided, or displayed on
REALTORS®' websites. REALTORS® shall use reasonable efforts to
ensure that information on their websites is current. When it
becomes apparent that information on a REALTOR®'s website is no
longer current or accurate, REALTORS® shall promptly take
corrective action. (Adopted 1/07)

Standard of Practice 12-9
REALTOR® firm websites shall disclose the firm's name and state(s)
of licensure in a reasonable and readily apparent manner.

Websites of REALTORS® and non-member licensees affiliated with
REALTOR® firm shall disclose the firm's name and that

REALTOR®'s or non-member licensee's state(s) of licensure in a
reasonable and readily apparent manner. (Adopted 1/07)

Standard of Practice 12-10

REALTORS®' obligation to present a true picture in their advertising

and representations to the public includes the URLs and domain

names they use, and prohibits REALTORS® from:

1) engaging in deceptive or unauthorized framing of real estate
brokerage websites;

2) manipulating (e.g., presenting content developed by others)
listing content in any way that produces a deceptive or
misleading result; or

3) deceptively using metatags, keywords or other devices/methods
to direct, drive, or divert Internet traffic, or to otherwise mislead
consumers. (Adopted 1/07)

Standard of Practice 12-11

REALTORS® intending to share or sell consumer information
gathered via the Internet shall disclose that possibility in a
reasonable and readily apparent manner. (Adopted 1/07)

Standard of Practice 12-12

REALTORS® shall not:

1) use URLs or domain names that present less than a true picture,
or

2) register URLs or domain names which, if used, would present
less than a true picture. (Adopted 1/08)

Standard of Practice 12-13

The obligation to present a true picture in advertising, marketing,
and representations allows REALTORS® to use and display only
professional designations, certifications, and other credentials to
which they are legitimately entitled. (Adopted 1/08)

Article 13

REALTORS® shall not engage in activities that constitute the
unauthorized practice of law and shall recommend that legal counsel
be obtained when the interest of any party to the transaction requires
it.

Article 14

If charged with unethical practice or asked to present evidence or to
cooperate in any other way, in any professional standards proceeding
or investigation, REALTORS® shall place all pertinent facts before the
proper tribunals of the Member Board or affiliated institute, society, or
council in which membership is held and shall take no action to
disrupt or obstruct such processes. (Amended 1/99)

» Standard of Practice 14-1
REALTORS® shall not be subject to disciplinary proceedings in
more than one Board of REALTORS® or affiliated institute, society
or council in which they hold membership with respect to alleged
violations of the Code of Ethics relating to the same transaction or
event. (Amended 1/95)

Standard of Practice 14-2

REALTORS® shall not make any unauthorized disclosure or
dissemination of the allegations, findings, or decision developed in
connection with an ethics hearing or appeal or in connection with an
arbitration hearing or procedural review. (Amended 1/92)

Standard of Practice 14-3

REALTORS® shall not obstruct the Board's investigative or
professional standards proceedings by instituting or threatening to
institute actions for libel, slander or defamation against any party to
professional standards proceeding or their witnesses based on the
filing of an arbitration request, an ethics complaint, or testimony
given before any tribunal. (Adopted 11/87, Amended 1/99)
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« Standard of Practice 14-4
REALTORS® shall not intentionally impede the Board's
investigative or disciplinary proceedings by filing multiple ethics
complaints based on the same event or transaction. (Adopted 11/88)

Duties to REALTORS®

Article 15

REALTORS® shall not knowingly or recklessly make false or
misleading statements about competitors, their businesses, or their
business practices. (Amended 1/92)

» Standard of Practice 15-1
REALTORS® shall not knowingly or recklessly file false or
unfounded ethics complaints. (Adopted 1/00)

Standard of Practice 15-2

The obligation to refrain from making false or misleading
statements about competitors' businesses and competitors' business
practices includes the duty to not knowingly or recklessly repeat,
retransmit, or republish false or misleading statements made by
others. This duty applies whether false or misleading statements are
repeated in person, in writing, by technological means (e.g., the
Internet), or by any other means. (4dopted 1/07)

Article 16

REALTORS® shall not engage in any practice or take any action
inconsistent with exclusive representation or exclusive brokerage
relationship agreements that other REALTORS® have with clients.
(Amended 1/04)

« Standard of Practice 16-1
Article 16 is not intended to prohibit aggressive or innovative
business practices which are otherwise ethical and does not prohibit
disagreements with other REALTORS® involving commission, fees,
compensation or other forms of payment or expenses. (Adopted
1/93, Amended 1/95)

Standard of Practice 16-2

Article 16 does not preclude REALTORS® from making general
announcements to prospects describing their services and the terms
of their availability even though some recipients may have entered
into agency agreements or other exclusive relationships with another
REALTOR®. A general telephone canvass, general mailing or
distribution addressed to all prospects in a given geographical area
or in a given profession, business, club, or organization, or other
classification or group is deemed "general" for purposes of this
standard. (Amended 1/04)

Article 16 is intended to recognize as unethical two basic types of
solicitations:

First, telephone or personal solicitations of property owners who
have been identified by a real estate sign, multiple listing
compilation, or other information service as having exclusively
listed their property with another REALTOR®; and

Second, mail or other forms of written solicitations of prospects
whose properties are exclusively listed with another REALTOR®
when such solicitations are not part of a general mailing but are
directed specifically to property owners identified through
compilations of current listings, "for sale" or "for rent" signs, or
other sources of information required by Article 3 and Multiple
Listing Service rules to be made available to other REALTORS®
under offers of subagency or cooperation. (Amended 1/04)

o Standard of Practice 16-3

Article 16 does not preclude REALTORS® from contacting the client
of another broker for the purpose of offering to provide, or entering
into a contract to provide, a different type of real estate service
unrelated to the type of service currently being provided (e.g.,
property management as opposed to brokerage) or from offering the
same type of service for property not subject to other brokers'
exclusive agreements. However, information received through a
Multiple Listing Service or any other offer of cooperation may not
be used to target clients of other REALTORS® to whom such offers
to provide services may be made. (Amended 1/04)

Standard of Practice 16-4

REALTORS® shall not solicit a listing which is currently listed
exclusively with another broker. However, if the listing broker,
when asked by the REALTOR®, refuses to disclose the expiration
date and nature of such listing; i.e., an exclusive right to sell, an
exclusive agency, open listing, or other form of contractual
agreement between the listing broker and the client, the REALTOR®
may contact the owner to secure such information and may discuss
the terms upon which the REALTOR® might take a future listing or,
alternatively, may take a listing to become effective upon expiration
of any existing exclusive listing. (Amended 1/94)

Standard of Practice 16-5

REALTORS® shall not solicit buyer/tenant agreements from buyers/
tenants who are subject to exclusive buyer/tenant agreements.
However, if asked by a REALTOR®, the broker refuses to disclose
the expiration date of the exclusive buyer/tenant agreement, the
REALTOR® may contact the buyer/tenant to secure such information
and may discuss the terms upon which the REALTOR® might enter
into a future buyer/tenant agreement or, alternatively, may enter into
buyer/tenant agreement to become effective upon the expiration of
any existing exclusive buyer/tenant agreement. (Adopted 1/94,

Amended 1/98)

Standard of Practice 16-6

When REALTORS® are contacted by the client of another
REALTOR® regarding the creation of an exclusive relationship to
provide the same type of service, and REALTORS® have not directly
or indirectly initiated such discussions, they may discuss the terms
upon which they might enter into a future agreement or,
alternatively, may enter into an agreement which becomes effective
upon expiration of any existing exclusive agreement. (Amended
1/98)

Standard of Practice 16-7

The fact that a prospect has retained a REALTOR® as an exclusive
representative or exclusive broker in one or more past transactions
does not preclude other REALTORS® from seeking such prospect's
future business. (Amended 1/04)

Standard of Practice 16-8
The fact that an exclusive agreement has been entered into with a
REALTOR® shall not preclude or inhibit any other REALTOR® from
entering into a similar agreement after the expiration of the prior
agreement. (Amended 1/98)

Standard of Practice 16-9

REALTORS®, prior to entering into a representation agreement, have
an affirmative obligation to make reasonable efforts to determine
whether the prospect is subject to a current, valid exclusive
agreement to provide the same type of real estate service. (Amended
1/04)

Standard of Practice 16-10
REALTORS®, acting as buyer or tenant representatives or brokers,
shall disclose that relationship to the seller/landlord's representative
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or broker at first contact and shall provide written confirmation of
that disclosure to the seller/landlord's representative or broker not
later than execution of a purchase agreement or lease. (Amended
1/04)

Standard of Practice 16-11

On unlisted property, REALTORS® acting as buyer/tenant
representatives or brokers shall disclose that relationship to the
seller/landlord at first contact for that buyer/tenant and shall provide
written confirmation of such disclosure to the seller/landlord not
later than execution of any purchase or lease agreement. (Amended
1/04)

REALTORS® shall make any request for anticipated compensation
from the seller/landlord at first contact. (Admended 1/98)

Standard of Practice 16-12

REALTORS®, acting as representatives or brokers of sellers/
landlords or as subagents of listing brokers, shall disclose that
relationship to buyers/tenants as soon as practicable and shall
provide written confirmation of such disclosure to buyers/tenants
not later than execution of any purchase or lease agreement.
(Amended 1/04)

Standard of Practice 16-13

All dealings concerning property exclusively listed, or with
buyer/tenants who are subject to an exclusive agreement shall be
carried on with the client's representative or broker, and not with the
client, except with the consent of the client’s representative or
broker or except where such dealings are initiated by the client.

Before providing substantive services (such as writing a purchase
offer or presenting a CMA) to prospects, REALTORS® shall ask
prospects whether they are a party to any exclusive representation
agreement. REALTORS® shall not knowingly provide substantive
services concerning a prospective transaction to prospects who are
parties to exclusive representation agreements, except with the
consent of the prospects' exclusive representatives or at the direction
of prospects. (Adopted 1/93, Amended 1/04)

Standard of Practice 16-14

REALTORS® are free to enter into contractual relationships or to
negotiate with sellers/landlords, buyers/tenants or others who are not
subject to an exclusive agreement but shall not knowingly obligate
them to pay more than one commission except with their informed
consent. (Amended 1/98)

Standard of Practice 16-15

In cooperative transactions REALTORS® shall compensate
cooperating REALTORS® (principal brokers) and shall not
compensate nor offer to compensate, directly or indirectly, any of
the sales licensees employed by or affiliated with other
REALTORS® without the prior express knowledge and consent of
the cooperating broker.

Standard of Practice 16-16

REALTORS®, acting as subagents or buyer/tenant representatives or
brokers, shall not use the terms of an offer to purchase/lease to
attempt to modify the listing broker's offer of compensation to
subagents or buyer/tenant representatives or brokers nor make the
submission of an executed offer to purchase/lease contingent on the
listing broker's agreement to modify the offer of compensation.
(Amended 1/04)

Standard of Practice 16-17

REALTORS®, acting as subagents or as buyer/tenant representatives
or brokers, shall not attempt to extend a listing broker’s offer of
cooperation and/or compensation to other brokers without the
consent of the listing broker. (Admended 1/04)

o Standard of Practice 16-18
REALTORS® shall not use information obtained from listing brokers
through offers to cooperate made through multiple listing services
or through other offers of cooperation to refer listing brokers' clients
to other brokers or to create buyer/tenant relationships with listing
brokers' clients, unless such use is authorized by listing brokers.
(Amended 1/02)

Standard of Practice 16-19

Signs giving notice of property for sale, rent, lease, or exchange
shall not be placed on property without consent of the
seller/landlord. (Amended 1/93)

Standard of Practice 16-20

REALTORS®, prior to or after terminating their relationship with
their current firm, shall not induce clients of their current firm to
cancel exclusive contractual agreements between the client and that
firm. This does not preclude REALTORS® (principals) from
establishing agreements with their associated licensees governing
assignability of exclusive agreements. (Adopted 1/98)

Article 17

In the event of contractual disputes or specific non-contractual
disputes as defined in Standard of Practice 17-4 between REALTORS®
(principals) associated with different firms, arising out of their
relationship as REALTORS®, the REALTORS® shall submit the
dispute to arbitration in accordance with the regulations of their Board
or Boards rather than litigate the matter.

In the event clients of REALTORS® wish to arbitrate contractual
disputes arising out of real estate transactions, REALTORS® shall
arbitrate those disputes in accordance with the regulations of their
Board, provided the clients agree to be bound by the decision.

The obligation to participate in arbitration contemplated by this
Article includes the obligation of REALTORS® (principals) to cause
their firms to arbitrate and be bound by any award. (Amended 1/01)

o Standard of Practice 17-1
The filing of litigation and refusal to withdraw from it by
REALTORS® in an arbitrable matter constitutes a refusal to arbitrate.
(Adopted 2/86)

Standard of Practice 17-2
Article 17 does not require REALTORS® to arbitrate in those
circumstances when all parties to the dispute advise the Board in

writing that they choose not to arbitrate before the Board. (Amended
1/93)

Standard of Practice 17-3

REALTORS®, when acting solely as principals in a real estate
transaction, are not obligated to arbitrate disputes with other
REALTORS® absent a specific written agreement to the contrary.
(Adopted 1/96)

Standard of Practice 17-4
Specific non-contractual disputes that are subject to arbitration
pursuant to Article 17 are:

1) Where a listing broker has compensated a cooperating broker and
another cooperating broker subsequently claims to be the
procuring cause of the sale or lease. In such cases the
complainant may name the first cooperating broker as respondent
and arbitration may proceed without the listing broker being
named as a respondent. When arbitration occurs between two (or
more) cooperating brokers and where the listing broker is not a
party, the amount in dispute and the amount of any potential
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resulting award is limited to the amount paid to the respondent by
the listing broker and any amount credited or paid to a party to
the transaction at the direction of the respondent. Alternatively, if
the complaint is brought against the listing broker, the listing
broker may name the first cooperating broker as a third-party
respondent. In either instance the decision of the hearing panel as
to procuring cause shall be conclusive with respect to all current
or subsequent claims of the parties for compensation arising out
of the underlying cooperative transaction. (Adopted 1/97,
Amended 1/07)

2) Where a buyer or tenant representative is compensated by the
seller or landlord, and not by the listing broker, and the listing
broker, as a result, reduces the commission owed by the seller or
landlord and, subsequent to such actions, another cooperating
broker claims to be the procuring cause of sale or lease. In such
cases the complainant may name the first cooperating broker as
respondent and arbitration may proceed without the listing broker
being named as a respondent. When arbitration occurs between
two (or more) cooperating brokers and where the listing broker is
not a party, the amount in dispute and the amount of any
potential resulting award is limited to the amount paid to the
respondent by the seller or landlord and any amount credited or
paid to a party to the transaction at the direction of the
respondent. Alternatively, if the complaint is brought against the
listing broker, the listing broker may name the first cooperating
broker as a third-party respondent. In either instance the decision
of the hearing panel as to procuring cause shall be conclusive
with respect to all current or subsequent claims of the parties for
compensation arising out of the underlying cooperative
transaction. (Adopted 1/97, Amended 1/07)

3) Where a buyer or tenant representative is compensated by the
buyer or tenant and, as a result, the listing broker reduces the
commission owed by the seller or landlord and, subsequent to
such actions, another cooperating broker claims to be the
procuring cause of sale or lease. In such cases the complainant
may name the first cooperating broker as respondent and
arbitration may proceed without the listing broker being named
as a respondent. Alternatively, if the complaint is brought against
the listing broker, the listing broker may name the first
cooperating broker as a third-party respondent. In either instance
the decision of the hearing panel as to procuring cause shall be
conclusive with respect to all current or subsequent claims of the
parties for compensation arising out of the underlying
cooperative transaction. (Adopted 1/97)

4) Where two or more listing brokers claim entitlement to
compensation pursuant to open listings with a seller or landlord

who agrees to participate in arbitration (or who requests
arbitration) and who agrees to be bound by the decision. In cases
where one of the listing brokers has been compensated by the
seller or landlord, the other listing broker, as complainant, may
name the first listing broker as respondent and arbitration may
proceed between the brokers. (Adopted 1/97)

5) Where a buyer or tenant representative is compensated by the
seller or landlord, and not by the listing broker, and the listing
broker, as a result, reduces the commission owed by the seller or
landlord and, subsequent to such actions, claims to be the
procuring cause of sale or lease. In such cases arbitration shall be
between the listing broker and the buyer or tenant representative
and the amount in dispute is limited to the amount of the
reduction of commission to which the listing broker agreed.
(Adopted 1/05)

« Standard of Practice 17-5
The obligation to arbitrate established in Article 17 includes
disputes between REALTORS® (principals) in different states in
instances where, absent an established inter-association arbitration
agreement, the REALTOR® (principal) requesting arbitration agrees
to submit to the jurisdiction of, travel to, participate in, and be
bound by any resulting award rendered in arbitration conducted by
the respondent(s) REALTOR®'s association, in instances where the
respondent(s) REALTOR®'s association determines that an arbitrable
issue exists. (Adopted 1/07)

The Code of Ethics was adopted in 1913. Amended at the Annual
Convention in 1924, 1928, 1950, 1951, 1952, 1955, 1956, 1961,
1962, 1974, 1982, 1986, 1987, 1989, 1990, 1991, 1992, 1993, 1994,
1995, 1996, 1997, 1998, 1999, 2000, 2001, 2002, 2003, 2004, 2005,
2006, 2007 and 2008.

Explanatory Notes

The reader should be aware of the following policies which have been
approved by the Board of Directors of the National Association:

In filing a charge of an alleged violation of the Code of Ethics by a
REALTOR®, the charge must read as an alleged violation of one or
more Articles of the Code. Standards of Practice may be cited in
support of the charge.

The Standards of Practice serve to clarify the ethical obligations
imposed by the various Articles and supplement, and do not substitute
for, the Case Interpretations in Interpretations of the Code of Ethics.

Modifications to existing Standards of Practice and additional new
Standards of Practice are approved from time to time. Readers are
cautioned to ensure that the most recent publications are utilized.

© 2009, NATIONAL ASSOCIATION OF REALTORS®, All Rights Reserved
Form No. 166-288 (12/08)
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Federal Housing Administration (FHA)

For Your Protection:
Get a Home Inspection

Why a Buyer Needs a Home Inspection

A home inspection gives the buyer more detailed information about the overall condition of the home prior
to purchase. In a home inspection, a qualified inspector takes an in-depth, unbiased look at your potential
new home to:

v  Evaluate the physical condition: structure, construction, and mechanical systems;

v’ Identify items that need to be repaired or replaced; and

v’ Estimate the remaining useful life of the major systems, equipment, structure, and finishes.

Appraisals are Different from Home Inspections

An appraisal is different from a home inspection. Appraisals are for lenders; home inspections are for buyers.
An appraisal is required to:

v Estimate the market value of a house;
v" Make sure that the house meets FHA minimum property standards/requirements; and
v Make sure that the property is marketable.

FHA Does Not Guarantee the Value or Condition of your Potential New Home

If you find problems with your new home after closing, FHA can not give or lend you money for repairs,
and FHA can not buy the home back from you. That is why it is so important for you, the buyer, to get
an independent home inspection. Ask a qualified home inspector to inspect your potential new home
and give you the information you need to make a wise decision.

Radon Gas Testing

The United States Environmental Protection Agency and the Surgeon General of the United States have
recommended that all houses should be tested for radon. For more information on radon testing, call the
toll-free National Radon Information Line at 1-800-SOS-Radon or 1-800-767-7236. As with a home inspection,
if you decide to test for radon, you may do so before signing your contract, or you may do so after signing the
contract as long as your contract states the sale of the home depends on your satisfaction with the results of
the radon test.

Be an Informed Buyer

It is your responsibility to be an informed buyer. Be sure that what you buy is satisfactory in every respect. You
have the right to carefully examine your potential new home with a qualified home inspector. You may

arrange to do so before signing your contract, or may do so after signing the contract as long as your contract
states that the sale of the home depends on the inspection.
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TEXAS ASSOCIATION OF REALTORS®
GENERAL INFORMATION AND NOTICE TO A BUYER

USE OF THIS FORM BY PERSONS WHO ARE NOT MEMBERS OF THE TEXAS ASSOCIATION OF REALTORS® IS NOT AUTHORIZED.
©Texas Association of REALTORS®), Inc. 2008

Be an informed buyer. Make sure that the property you want to purchase meets your needs. The
following information may assist you during your purchase.

ANNEXATION. If the property you buy is outside the limits of a municipality, you should be aware that the
property may later be annexed by a nearby municipality. You may find information on the boundaries of nearby
municipalities by contacting the municipalities directly.

APPRAISAL. An appraisal is a valuation of the property. An appraiser renders an estimate of value as of a
certain date under assumptions and conditions stated in the appraisal report. Typically, a buyer’s lender requires
an appraisal to verify that the loan is secured by property that is worth a certain amount. An appraisal is not the
same as an inspection.

BROKERS. A real estate broker represents a party (buyer or seller) in a real estate transaction or may act as
an intermediary between the parties. You may work with the broker or with one of the broker’s agents. You will be
provided a form titled “Information About Brokerage Services” (TAR 2501) which defines agency relationships.
The agent may help you locate a property and is obligated to negotiate the transaction. The agent may assist you
in gathering information and may coordinate many details in the transaction. Brokers and agents _are not
inspectors. They do not possess the expertise to conduct inspections and therefore do not make any
representations, warranties, or guarantees about a property’s condition. Agents are not attorneys. You are
encouraged to seek the assistance of an_attorney to help you understand any of the legal consequences and
provisions of your contract or transaction.

ENVIRONMENTAL CONCERNS.

General. Over the years the market has identified environmental conditions that buyers should know
may exist. Environmental hazards include, but are not limited to, conditions such as: asbestos, lead-based paint,
mold, pesticides, radon gas, toxic waste, underground storage tanks, urea formaldehyde insulation, and other
pollutants. Wetlands or endangered species on the property may restrict the use of the property.

Environmental Inspections. |If you are concerned that environmental hazards, wetlands, or endangered
species may be present on the property you wish to buy, you should hire a qualified expert to inspect the property
for such items. You may include a promulgated addendum (TAR 1917) in your contract that may address such
matters.

Lead-Based Paint. If you buy a property that was built before 1978, federal law requires that you be
provided with: (1) the pamphlet titled “Protect Your Family from Lead in Your Home” (TAR 2511); (2) the records
and reports the seller has concerning lead-based paint or hazards; and (3) an opportunity to have the property
inspected for lead-based paint or hazards.

Mold. It is not uncommon to find mold spores in a property. The concern about mold increases when
there are large amounts of mold found in a property. The Texas Department of Insurance publishes a document
titled “Protect Your Home from Mold” (TAR 2507) which discusses mold in more detail.

Noise. Properties around the property you may buy are used for a variety of purposes. Some of the uses
cause noise (for example, airports, railways, highways, restaurants, bars, schools, arenas and construction). You
are encouraged to drive and review the area around any property in which you are interested at various times
and days.

Oak Wilt and Diseased Trees. There are diseases such as oak wilt and other conditions that may
affect trees and other plants. Oak wilt is a fungus that affects certain oak trees. If you are concerned about such
matters, have the trees and other plants inspected by a professional of your choice.
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General Information and Notices to a Buyer

EXPANSIVE SOILS. Soil conditions vary greatly throughout Texas. Many soils will move; some more than
others. This movement will, many times, affect the foundation of homes and buildings and may cause cracks to
appear in walls or other parts of the building. Additionally, if you buy a property that is newly constructed, the
concrete curing process may also cause the foundation of the building to move. Seasonal changes in the
moisture in the soil may also cause foundations to move. Check with your inspector and other experts on
preventive methods that you can follow to minimize the risk of such movement.

FLOOD HAZARD AREAS, FLOODWAYS, AND FLOOD INSURANCE. Many properties are in flood hazard
areas. Lenders who make loans on properties located in special flood hazard areas typically require the owner to
maintain flood insurance. Additionally, some properties may lie in the floodway. The Texas Association of
REALTORS® publishes a form titled, “Information about Special Flood Hazard Areas” (TAR 1414), which
discusses flood hazard areas and floodways in more detail. You are encouraged to buy flood insurance
regardless of whether the property is in a high, moderate, or low risk flood area.

HISTORIC OR CONSERVATION DISTRICTS. Properties located in historic or conservation districts may have
restrictions on use and architecture of the properties. Local governments may create historic or conservation
districts for the preservation of certain architectural appeal. A property owner may or may not be aware if the
property is located in such a district. If you are concerned whether the property you wish to buy is located in such
a district, contact the local government for specific information.

INSPECTION, REPAIRS, & WALK-THROUGH.

Inspections. You are encouraged to have the property you want to buy inspected by licensed
inspectors of your choice. You should have the inspections completed during any option period. You should
accompany the inspectors during the inspections and _ask the inspectors any questions. Brokers and agents do
not posses any special skills, knowledge or expertise concerning inspections or repairs. If you request names of

inspectors or repair professionals from your agent, you should note that the agent is not making any
representation or warranty as to the ability or workmanship of the inspector or repair professionals.

Repairs. You and the seller should resolve, in writing, any obligation to complete repairs you may
request before the option period expires.

Walk-Through. Before you close the sale, you should walk through the property and verify that any
repairs are complete. If the condition of the property does not satisfy the contractual provisions, notify your agent
before you close.

MANDATORY OWNERS’ ASSOCIATIONS. The property you buy may require you to be a member in one or
more owners’ associations. You may obtain copies of any deed restrictions and owners’ association rules from
the county clerk, the title company you use in the transaction, or the owners’ association. If membership in an
owners’ association is required, you will probably be obligated to pay periodic dues or assessments. Failure to
pay such dues could result in a lien on and foreclosure of the property.

MINERAL INTERESTS: Determining who owns the mineral interests under a property (for example, rights to oil
and gas interests) normally requires an expert to review the chain of title to the property. Many times the mineral
interests may have been severed from the property and may be owned by persons other than the seller. Contract
forms commonly used in Texas provide that the seller’s interest, if any, in the mineral interests convey to the
buyer as part of the property. However, a seller may wish to retain all or a part of the mineral interests. The Texas
Association of REALTORS® publishes a form titled “Information about Mineral Clauses in Contract Forms” (TAR
No. 2509) which discusses this issue in more detail.

MULTIPLE LISTING SERVICE. The Multiple Listing Service (MLS) is a database and cooperative tool between
brokers. Agents who use the MLS must comply with the MLS's rules. The listing agent is required to timely
report the current status of a listing, including when the property is sold or leased or is no longer available, as well
as the sales price. Subscribers (other brokers, agents, appraisers, other real estate professionals, and the
appraisal districts) have access to the information for market evaluation purposes. Much of the information in the
MLS, such as square footage, assessed value, taxes, school boundaries, and year built is obtained from different
sources such as the county appraisal district, an appraiser, or builder. The broker or nt who provi

information from the MLS does not verify the accuracy of the information. You _should independently verify the
inf ion in the MLS I I he inf ,
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General Information and Notices to a Buyer

POSSESSION. Most contracts provide that the seller will deliver possession of the property to the buyer at the
time the sale closes and funds. Sometimes there is a short delay between closing and actual funding; especially
if the buyer is obtaining funds from a lender. You may need to verify with the lender if the loan will fund on the
day of closing. You should also take this potential delay into account when planning your move into the property.
Any possession by the buyer before the sale closes and funds (or by the seller after the sale closes and funds)
must be authorized by a written lease.

PROPERTY INSURANCE. Promptly after entering .into a contract to buy a property and before any option
period _expires, contact your insurance agent to determine the availability and affordability of insurance for the
property. There are numerous variables that an insurance company will evaluate when offering insurance at
certain coverage levels and at certain prices. Most lenders require that the property be insured in an amount not
less than the loan amount. The failure to obtain property insurance before closing may delay the transaction or
cause it to end. The Texas Association of REALTORS® publishes a document titled, "Information about Property
Insurance for a Buyer or Seller" (TAR 2508), which discusses property insurance in more detail.

RESIDENTIAL SERVICE CONTRACTS. A residential service contract is a product under which a residential
service company, for an annual fee, agrees to repair or replace certain equipment or items in a property (for
example, covered appliances, air conditioning and heating systems, and plumbing systems). Co-payments
typically apply to most service calls. If you request names of residential service companies from your agent, you
should note that the agent is not making any representation or warranty about the service company.

SCHOOL BOUNDARIES. School boundaries may change and are, at times, difficult to determine. The school
boundaries that your agent may provide to you or that may be provided through a Multiple Listing Service are
only mapped estimates from other sources. You are encouraged to verify with the school district which schools
residents in the property will attend.

SEPTIC TANKS AND ON-SITE SEWER FACILITIES. Many properties have septic tanks or other on-site
sewer facilities. There are several types of such systems. Special maintenance requirements may apply to certain
systems. Please refer to a document titled, “Information about On-Site Sewer Facility” (TAR 1407) for more
information. You should also determine if the county requires any registration or other action in order for you to
begin using the septic system or on-site sewer facility.

SEX OFFENDERS AND CRIMINAL ACTIVITY. If you are concerned about sex offenders who may reside in
the area in which you are buying, access www.txdps.state.tx.us. Contact the local police department to obtain
information about any criminal activity in the area.

SQUARE FOOTAGE. If_you base your _purchase price on _the size of the property’s building and _structures,
you should_have any_information_you receive about the square footage independently verified. Square footage
information comes from other sources such as appraisal districts, appraisers, and builders. Such information is
only an estimate. The actual square footage may vary.

STATUTORY TAX DISTRICTS. The property you buy may be located in a utility or other statutorily created
district providing water, sewer, drainage, or flood control facilities and services (for example a Municipal Utility
District, Water Improvement District, or a Public Improvement District). You are likely to receive a prescribed
notice when buying property in such a district.

SURVEY. A survey identifies the location of boundaries, major improvements, fence lines, drives,
encroachments, easements, and other items on the property. You should obtain a survey early enough in the
transaction to help you identify any encroachments, encumbrances to title, or restrictions. Your contract will
typically contain a provision under which you may obtain or be provided with a survey and the right to object to
encumbrances to title disclosed in the survey.
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General Information and Notices to a Buyer

SYNTHETIC STUCCO. Synthetic stucco (sometimes known as EIFS) is an exterior siding product that was
placed on some properties in the recent past. If the product was not properly installed, it has been known to
cause damage to the structure (such as wood rot and moisture). If the property you wish to buy has synthetic
stucco, ask your inspector to carefully inspect the siding and ask your inspector any questions you may have.

TAX PRORATIONS. Typically, a buyer and seller agree to prorate a property’'s taxes through the closing
date. Property taxes are due and payable at the end of each calendar year. The escrow agent will estimate, at
closing, the taxes for the current year. If the seller is qualified for tax exemptions (for example, homestead,
agricultural, or over-65 exemption), such exemptions may or may not apply after closing. After closing the taxes
may increase because the exemptions may no longer apply. When buying new construction, the taxes at closing
may be prorated based on the land value only and will later increase when the appraisal district includes the
value of the new improvements. The actual taxes due, therefore, at the end of the year and in subsequent years
may be different from the estimates used at closing.

TERMINATION OPTION. Most contract forms contain an option clause which provides the buyer with an
unrestricted right to terminate the contract. Most buyers choose to buy the termination option. You will be
required to pay for the termination option in advance. The option fee is negotiable. Most buyers will conduct many
of their reviews, inspections, and other due diligence during the option period. You must strictly comply with the
time period under the option. The option period is not suspended or extended if you and the seller negotiate
repairs or an amendment. If you want to extend the option period you must negotiate an extension separately,
obtain the extension in writing, and pay an additional fee for the extension. Do not rely on any oral extensions.

TIDE WATERS. If the property you buy adjoins any of the state’s tidal waters, you will be given a prescribed
notice titled, “Addendum for Coastal Area Notice” (TAR 1915) at the time you sign a contract. Boundaries of
properties along such waters may change and building restrictions will apply. If the property is located seaward of
the Gulf Intracoastal Canal, you will receive a separate notice (TAR 1916).

TITLE INSURANCE OR ABSTRACT OF TITLE. You should obtain a title insurance policy or have an abstract
of title covering the property examined by your attorney. If you obtain a title insurance policy, you should have the
commitment of title insurance reviewed by your attorney not later than the time required under your contract.

UTILITIES. You should evaluate what utilities you will require and check to be sure that the utilities available in
the area suit your needs. Some structures may or may not have utilities and electrical facilities to support many
modern appliances or equipment.

WATER WELLS. If the property you buy has a water well, you should have, and the lender may require, the
equipment inspected and water tested. You should also determine if the county requires any registration or other
action in order for you to begin using the water well.

OTHER.
This form was provided by: By signing below | acknowledge that | received, read, and
understand this information and notice.
Broker's Printed Name Buyer Date
By:
Broker's Associate's Signature Date Buyer Date
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Approved by the Texas Real Estate Commission for Voluntary Use

Texas law requires all real estate licensees to give the following information
about brokerage services to prospective buyers, tenants, sellers and landlords.

Information About Brokerage Services

know that the duties of a broker depend on whom

the broker represents. If you are a prospective

seller or landlord (owner) or a prospective buyer or
tenant (buyer), you should know that the broker who lists
the property for sale or lease is the owner's agent. A
broker who acts as a subagent represents the owner in
cooperation with the listing broker. A broker who acts as
a buyer's agent represents the buyer. A broker may act as
an intermediary between the parties if the parties
consent in writing. A broker can assist you in locating a
property, preparing a contract or lease, or obtaining
financing without representing you. A broker is obligated
by law to treat you honestly.

Before working with a real estate broker, you should

IF THE BROKER REPRESENTS THE OWNER:

The broker becomes the owner's agent by entering into an
agreement with the owner, usually through a written -
listing agreement, or by agreeing to act as a subagent by
accepting an offer of subagency from the listing broker. A
subagent may work in a different real estate office. A
listing broker or subagent can assist the buyer but does
not represent the buyer and must place the interests of
the owner first. The buyer should not tell the owner's
agent anything the buyer would not want the owner to
know because an owner's agent must disclose to the
owner any material information known to the agent.

IF THE BROKER REPRESENTS THE BUYER:

The broker becomes the buyer's agent by entering into an
agreement to represent the buyer, usually through a
written buyer representation agreement. A buyer's agent
can assist the owner but does not represent the owner
and must place the interests of the buyer first. The owner
should not tell a buyer's agent anything the owner would
not want the buyer to know because a buyer's agent must
disclose to the buyer any material information known to the
agent.

IF THE BROKER ACTS AS AN INTERMEDIARY:
A broker may act as an intermediary between the parties
if the broker complies with The Texas Real Estate License

Act. The broker must obtain the written consent of each
party to the transaction to act as an intermediary. The
written consent must state who will pay the broker and, in
conspicuous bold or underlined print, set forth the broker's
obligations as an intermediary. The broker is required to
treat each party honestly and fairly and to comply with
The Texas Real Estate License Act. A broker who acts
as an intermediary in a transaction:
(1) shall treat all parties honestly;
(2) may not disclose that the owner will accept a
price less than the asking price unless authorized in
writing to do so by the owner;
(3) may not disclose that the buyer will pay a price
greater than the price submitted in a written offer
unless authorized in writing to do so by the buyer; and
(4) may not disclose any confidential information or
any information that a party specifically instructs the
broker in writing not to disclose unless authorized in
writing to disclose the information or required to do so
by The Texas Real Estate License Act or a court
order or if the information materially relates to the
condition of the property.
With the parties' consent, a broker acting as an
intermediary between the parties may appoint a person who
is licensed under The Texas Real Estate License Act
and associated with the broker to communicate with and
carry out instructions of one party and another person who
is licensed under that Act and associated with the broker
to communicate with and carry out instructions of the
other party.

If you choose to have a broker represent you,

you should enter into a written agreement with the broker
that clearly establishes the broker's obligations and your
obligations. The agreement should state how and by
whom the broker will be paid. You have the right to
choose the type of representation, if any, you wish to
receive. Your payment of a fee to a broker does not
necessarily establish that the broker represents you. If you
have any questions regarding the duties and
responsibilities of the broker, you should resolve those
questions before proceeding.

Real estate licensee asks that you acknowledge receipt of this information about brokerage services for the licensee's records.

Buyer, Seller, Landlord or Tenant Date

Texas Real Estate Brokers and Salespersons are licensed and regulated by the Texas Real Estate Commission (TREC). If you have a question
or complaint regarding a real estate licensee, you should contact TREC at P.O. Box 12188, Austin, Texas 78711-2188 or 512-465-3960.

EQUAL HOUSING
OPPORTUNITY

01A TREC No. OP-K
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Are You Planning To Buy, Rent, or Renovate
a Home Built Before 1978?

paint that contains high levels of lead (called lead-
based paint). Lead from paint, chips, and dust can
pose serious health hazards if not taken care of properly.

M any houses and apartments built before 1978 have

OWNERS, BUYERS, and RENTERS are
encouraged to check for lead (see page 6)
before renting, buying or renovating pre-
1978 housing.

information before renting, buying, or renovating

F ederal law requires that individuals receive certain
pre-1978 housing:

LANDLORDS have to disclose known infor-
mation on lead-based paint and lead-based
paint hazards before leases take effect.
Leases must include a disclosure about
lead-based paint.

SELLERS have to disclose known informa-
tion on lead-based paint and lead-based
paint hazards before selling a house. Sales
contracts must include a disclosure about
lead-based paint. Buyers will have up to 10
days to check for lead.

RENOVATORS disturbing more than 2 square
feet of painted surfaces have to give you this
pamphlet before starting work.

(TAR-2511) 6-2003
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IMPORTANT!

FACT:

FACT:

FACT:

FACT:

FACT:

Lead From Paint, Dust, and
Soil Can Be Dangerous If Not

Managed Properly

Lead exposure can harm young children and
babies even before they are born.

Even children who seem healthy can have
high levels of lead in their bodies.

People can get lead in their bodies by
breathing or swallowing lead dust, or by
eating soil or paint chips containing lead.

People have many options for reducing lead
hazards. In most cases, lead-based paint that
is in good condition is not a hazard.

Removing lead-based paint improperly can
increase the danger to your family.

If you think your home might have lead

hazards, read this pamphlet to learn some

simple steps to protect your family.

(TAR-2511) 6-2003
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Lead Gets in the Body in Many Ways

People can get lead in their body if they:

Childhood

: : Breathe in lead dust (especially during
lead poisoning renovations that disturb painted
remains a surfaces).
major Put their hands or other objects covered

with lead dust in their mouths.

environmental
health problem

Eat paint chips or soil that contains lead.

in the U.S. Lead is even more dangerous to children
under the age of 6:

At this age children's brains and nervous
system are more sensitive to the
damaging effects of lead.

Even children Children's growing bodies absorb more
who appear lead.
healthy can Babies and young children often put

h dandaer their hands and other objects in their
ave dangerous mouths. These objects can have lead

levels of lead in dust on them.
their bodies.

Lead is also dangerous to women of
childbearing age:

Women with a high lead level in their
system prior to pregnancy would expose
a fetus to lead through the placenta
during fetal development.

(TAR-2511) 6-2003 Page 4 of 16
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Lead's Effects

It is important to know that even exposure
to low levels of lead can severely harm
children.

In children, lead can cause:
Nervous system and kidney damage.

Learning disabilities, attention deficit
disorder, and decreased intelligence.

Speech, language, and behavior
problems.

Poor muscle coordination.
Decreased muscle and bone growth.
Hearing damage.

While low-lead exposure is most
common, exposure to high levels of
lead can have devastating effects on
children, including seizures,
unconsciousness, and, in some
cases, death.

Although children are especially
susceptible to lead exposure, lead
can be dangerous for adults too.

In adults, lead can cause:

Increased chance of illness during
pregnancy.

Harm to a fetus, including brain
damage or death.

Fertility problems (in men and women).
High blood pressure.

Digestive problems.

Nerve disorders.

Memory and concentration problems.

Muscle and joint pain.

(TAR-2511) 6-2003
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Where Lead-Based Paint Is Found

In general,
the older your
home, the
more likely it
has lead-
based paint.

Many homes built before 1978 have lead-
based paint. The federal government banned
lead-based paint from housing in 1978. Some
states stopped its use even earlier. Lead can be
found:

In homes in the city, country, or suburbs.

In apartments, single-family homes, and
both private and public housing.

Inside and outside of the house.

In soil around a home. (Soil can pick up
lead from exterior paint or other sources
such as past use of leaded gas in cars.)

Checking Your Family for Lead

Get your
children and
home tested
if you think
your home
has high
levels of lead.

(TAR-2511) 6-2003

To reduce your child's exposure to lead,
get your child checked, have your home
tested (especially if your home has paint
in poor condition and was built before
1978), and fix any hazards you may have.
Children's blood lead levels tend to increase
rapidly from 6 to 12 months of age, and tend
to peak at 18 to 24 months of age.

Consult your doctor for advice on testing your
children. A simple blood test can detect high
levels of lead. Blood tests are usually
recommended for:

Children at ages 1 and 2.

Children or other family members who have
been exposed to high levels of lead.

Children who should be tested under your
state or local health screening plan.

Your doctor can explain what the test results mean
and if more testing will be needed.

Produced with ZipForm® by zipLogix 18070 Fifteen Mile Road, Fraser, Michigan 48026 www.zipL.ogix.com
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Identifying Lead Hazards

Lead-based paint is usually not a hazard if
it is in good condition, and it is not on an Lead from
impact or friction surface, like a window. It : :

is defined by the federal government as paint Chlps’

paint with lead levels greater than or equal which you

to 1.0 milligram per square centimeter, or can see, and
more than 0.5% by weight. lead dust,
Deteriorating lead-based paint (peeling, Wh'?h you
chipping, chalking, cracking or damaged) can't always
is a hazard and needs immediate attention. see, can both
It may also be a hazard when found on sur- be serious
faces that children can chew or that get a lot hazards.

of wear-and-tear, such as:

Windows and window sills.
Doors and door frames.
Stairs, railings, banisters and porches.

Lead dust can form when lead-based paint is scraped, sanded, or
heated. Dust also forms when painted surfaces bump or rub togeth-
er. Lead chips and dust can get on surfaces and objects that people
touch. Settled lead dust can re-enter the air when people vacuum,
sweep, or walk through it. The following two federal standards have
been set for lead hazards in dust:

40 micrograms per square foot (pg/ft2 ) and higher for floors,
including carpeted floors.

250 pg/ft2 and higher for interior window sills.

Lead in soil can be a hazard when children play in bare soil or
when people bring soil into the house on their shoes. The following
two federal standards have been set for lead hazards in residential
soil:

400 parts per million (ppm) and higher in play areas of bare soil.

1,200 ppm (average) and higher in bare soil in the remainder of
the yard.

The only way to find out if paint, dust and soil lead hazards exist is
to test for them. The next page describes the most common meth-
ods used.

(TAR-2511) 6-2003 Page 7 of 16
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Checking Your Home for Lead

You can get your home tested for lead in

Just knowing several different ways:

that a home has A paint inspection tells you whether your

lead-based paint home has lead-based paint and where it
P p

may not tell you is located. It won't tell you whether or not

if there is a your home currently has lead hazards.

hazard. A risk assessment tells you if your home

currently has any lead hazards from lead
in paint, dust, or soil. It also tells you what
actions to take to address any hazards.

A combination risk assessment and
inspection tells you if your home has
any lead hazards and if your home has
any lead-based paint, and where the
lead-based paint is located.

Hire a trained and certified testing profes-
sional who will use a range of reliable
methods when testing your home.

Visual inspection of paint condition
and location.

A portable x-ray fluorescence (XRF)
machine.

Lab tests of paint, dust, and soil
samples.

There are state and federal programs in
place to ensure that testing is done safely,
reliably, and effectively. Contact your state
or local agency (see bottom of page 11) for
more information, or call 1-800-424-LEAD
(5323) for a list of contacts in your area.

Home test kits for lead are available, but may
not always be accurate. Consumers should not
rely on these kits before doing renovations or to
assure safety.

(TAR-2511) 6-2003
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What You Can Do Now To Protect
Your Family

If you suspect that your house has lead
hazards, you can take some immediate
steps to reduce your family's risk:

If you rent, notify your landlord of peel-
ing or chipping paint.

Clean up paint chips immediately.

Clean floors, window frames, window
sills, and other surfaces weekly. Use a
mop or sponge with warm water and a
general all-purpose cleaner or a cleaner
made specifically for lead. REMEMBER:
NEVER MIX AMMONIA AND BLEACH
PRODUCTS TOGETHER SINCE THEY
CAN FORM A DANGEROUS GAS.

Thoroughly rinse sponges and mop
heads after cleaning dirty or dusty
areas.

Wash children's hands often, especial-
ly before they eat and before nap time
and bed time.

Keep play areas clean. Wash bottles,
pacifiers, toys, and stuffed animals
regularly.

Keep children from chewing window
sills or other painted surfaces.

Clean or remove shoes before
entering your home to avoid
tracking in lead from soil.

Make sure children eat
nutritious, low-fat meals high
in iron and calcium, such as
spinach and dairy products.
Children with good diets absorb
less lead.

(TAR-2511) 6-2003
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Reducing Lead Hazards In The Home

Removing
lead
improperly
can increase
the hazard to
your family by
spreading
even more
lead dust
around the
house.

Always use a
professional who
is trained to
remove lead
hazards safely.

(TAR-2511) 6-2003

In addition to day-to-day cleaning and good
nutrition:

You can temporarily reduce lead hazards
by taking actions such as repairing dam-
aged painted surfaces and planting grass
to cover soil with high lead levels. These
actions (called "interim controls") are not
permanent solutions and will need ongo-
ing attention.

To permanently remove lead hazards,
you should hire a certified lead "abate-
ment" contractor. Abatement (or perma-
nent hazard elimination) methods
include removing, sealing, or enclosing
lead- based paint with special materials.
Just painting over the hazard with
regular paint is not permanent removal.

Always hire a person with special training
for correcting lead problems--someone who
knows how to do this work safely and has
the proper equipment to clean up
thoroughly. Certified contractors will employ
qualified workers and follow strict safety
rules as set by their state or by the federal
government.

Once the work is completed, dust cleanup
activities must be repeated until testing
indicates that lead dust levels are below the
following:

40 micrograms per square foot (pg/ft2 )
for floors, including carpeted floors;

250 pg/ft2 for interior window sills; and

400 pg/ft2 for window troughs.

Call your state or local agency (see bottom of

page 11) for help in locating certified
professionals in your area and to see if
financial assistance is available.
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Remodeling or Renovating
Lead-Based Paint

a Home With

Take precautions before your contractor or
you begin remodeling or renovating any-
thing that disturbs painted surfaces (such
as scraping off paint or tearing out walls):

Have the area tested for lead-based
paint.

Do not use a belt-sander, propane
torch, high temperature heat gun, dry
scraper, or dry sandpaper to remove
lead-based paint. These actions create
large amounts of lead dust and fumes.
Lead dust can remain in your home long
after the work is done.

Temporarily move your family (espe-
cially children and pregnant women)
out of the apartment or house until the
work is done and the area is properly
cleaned. If you can't move your family,
at least completely seal off the work
area.

Follow other safety measures to
reduce lead hazards. You can find
out about other safety measures by
calling 1-800-424-LEAD. Ask for the
brochure "Reducing Lead Hazards
When Remodeling Your Home". This
brochure explains what to do before,
during, and after renovations.

If you have already completed renova-
tions or remodeling that could have
released lead-based paint or dust, get
your young children tested and follow
the steps outlined on page 7 of this
brochure.

(TAR-2511) 6-2003
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Other Sources of Lead

While paint, dust,
and soil are the
most common
sources of lead,
other lead
sources also exist.

10

(TAR-2511) 6-2003

Drinking water. Your home might have
plumbing with lead or lead solder. Call
your local health department or water
supplier to find out about testing your
water. You cannot see, smell, or taste
lead, and boiling your water will not get
rid of lead. If you think your plumbing
might have lead in it:

® Use only cold water for drinking and
cooking.

® Run water for 15 to 30 seconds
before drinking it, especially if you
have not used your water for a few
hours.

The job. If you work with lead, you
could bring it home on your hands or
clothes. Shower and change clothes
before coming home. Launder your work
clothes separately from the rest of your
family's clothes.

Old painted toys and furniture.

Food and liquids stored in lead crystal
or lead-glazed pottery or porcelain.

Lead smelters or other industries that
release lead into the air.

Hobbies that use lead, such as making
pottery or stained glass, or refinishing
furniture.

Folk remedies that contain lead, such as
"greta" and "azarcon" used to treat an
upset stomach.

Produced with ZipForm® by zipLogix 18070 Fifteen Mile Road, Fraser, Michigan 48026 www.zipl.ogix.com
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For More Information

The National Lead Information Center

Call 1-800-424-LEAD (424-5323) to learn
how to protect children from lead poisoning
and for other information on lead hazards.
To access lead information via the web, visit
www.epa.gov/lead and
www.hud.gov/offices/lead/.

EPA's Safe Drinking Water Hotline

Call 1-800-426-4791 for information about
lead in drinking water.

Consumer Product Safety
Commission (CPSC) Hotline

To request information on lead in
consumer products, or to report
an unsafe consumer product or a
product-related injury call
1-800-638-2772, or visit CPSC's
Web site at: www.cpsc.gov.

Health and Environmental Agencies

Some cities, states and tribes have
their own rules for lead-based paint
activities. Check with your local
agency to see which laws apply to
you. Most agencies can also provide
information on finding a lead
abatement firm in your area, and on
possible sources of financial aid for
reducing lead hazards. Receive
up-to-date address and phone
information for your local contacts on
the Internet at www.epa.gov/lead or
contact the National Lead Information
Center at 1-800-424-LEAD.

the phone numbers in this brochure.

For the hearing impaired, call the federal Information
Relay Service at 1-800-877-8339 to access any of

(TAR-2511) 6-2003
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EPA Regional Offices

Your Regional EPA Office can provide further information regarding regulations

and lead protection programs.

EPA Regional Offices

Region 1 (Connecticut, Massachusetts,
Maine, New Hampshire, Rhode Island,
Vermont)

Regional Lead Contact
U.S. EPA Region 1
Suite 1100 (CPT)

One Congress Street
Boston, MA 02114-2023
1(888) 372-7341

Region 2 (New Jersey, New York,
Puerto Rico, Virgin Islands)
Regional Lead Contact
U.S. EPA Region 2
2890 Woodbridge Avenue
Building 209, Mail Stop 225
Edison, NJ 08837-3679
(732) 321-6671

Region 3 (Delaware, Maryland,
Pennsylvania, Virginia, Washington DC,
West Virginia)

Regional Lead Contact

U.S. EPA Region 3 (3WC33)

1650 Arch Street

Philadelphia, PA 19103

(215) 814-5000

Region 4 (Alabama, Florida, Georgia,
Kentucky, Mississippi, North Carolina,
South Carolina, Tennessee)

Regional Lead Contact

U.S. EPA Region 4

61 Forsyth Street, SW

Atlanta, GA 30303

(404) 562-8998
Region 5 (lllinois, Indiana, Michigan,
Minnesota, Ohio, Wisconsin)

Regional Lead Contact

U.S. EPA Region 5 (DT-8J)

77 West Jackson Boulevard

Chicago, IL 60604-3666

(312) 886-6003

12
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Region 6 (Arkansas, Louisiana, New
Mexico, Oklahoma, Texas)

Regional Lead Contact

U.S. EPA Region 6

1445 Ross Avenue, 12th Floor
Dallas, TX 75202-2733

(214) 665-7577

Region 7 (lowa, Kansas, Missouri,
Nebraska)

Regional Lead Contact

U.S. EPA Region 7

(ARTD-RALI)

901 N. 5th Street

Kansas City, KS 66101

(913) 551-7020
Region 8 (Colorado, Montana, North
Dakota, South Dakota, Utah, Wyoming)

Regional Lead Contact
U.S. EPA Region 8

999 18th Street, Suite 500
Denver, CO 80202-2466
(303) 312-6021

Region 9 (Arizona, California, Hawaii,
Nevada)

Regional Lead Contact
U.S. Region 9

75 Hawthorne Street

San Francisco, CA 94105
(415) 947-4164

Region 10 (Alaska, Idaho, Oregon,
Washington)

Regional Lead Contact
U.S. EPA Region 10
Toxics Section WCM-128
1200 Sixth Avenue
Seattle, WA 98101-1128
(206) 553-1985

Produced with ZipForm® by zipLogix 18070 Fifteen Mile Road, Fraser, Michigan 48026 www.zipl.ogix.com
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CPSC Regional Offices

Your Regional CPSC Office can provide further information regarding
regulations and consumer product safety.

Eastern Regional Center Western Regional Center

Consumer Product Safety Commission Consumer Product Safety Commission
201 Varick Street, Room 903 1301 Clay Street, Suite 610-N

New York, NY 10014 Oakland, CA 94612

(212) 620-4120 (510) 637-4050

Central Regional Center

Consumer Product Safety Commission
230 South Dearborn Street, Room 2944
Chicago, IL 60604

(312) 353-8260

HUD Lead Office

Please contact HUD's Office of Healthy Homes and Lead Hazard
Control for information on lead regulations, outreach efforts, and
lead hazard control and research grant programs.

U.S Department of Housing and Urban Development
Office of Healthy Homes and Lead Hazard Control

451 Seventh Street, SW. P-3206

Washington, DC 20410

(202) 755-1785

This document is in the public domain. It may be reproduced by an individual or
organization without permission. Information provided in this booklet is based
upon current scientific and technical understanding of the issues presented and
is reflective of the jurisdictional boundaries established by the statutes governing
the co-authoring agencies. Following the advice given will not necessarily pro-
vide complete protection in all situations or against all health hazards that can be
caused by lead exposure.

U.S. EPA Washington DC 20460 EPA747-K-99-001
U.S. CPSC Washington DC 20207 June 2003
U.S. HUD Washington DC 20410
13
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Simple Steps To Protect Your Family
From Lead Hazards

If you think your home has high
levels of lead:

Get your young children tested for lead, even if
they seem healthy.

Wash children's hands, bottles, pacifiers, and toys
often.

Make sure children eat healthy, low-fat foods.
Get your home checked for lead hazards.

Regularly clean floors, window sills, and other
surfaces.

Wipe soil off shoes before entering house.

Talk to your landlord about fixing surfaces with

peeling or chipping paint.

Take precautions to avoid exposure to lead dust
when remodeling or renovating (call 1-800-424-LEAD
for guidelines).

Don't use a belt-sander, propane torch, high
temperature heat gun, scraper, or sandpaper on
painted surfaces that may contain lead.

Don't try to remove lead-based paint
yourself.
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PROTECTING YOUR HOME FROM MOLD
JUNE 2002

Mold growth problems can adversely affect many homeowners in Texas. Homeowners who act quickly and appropriately can
prevent or correct conditions that may cause mold growth. The Texas Department of Health (TDH) and Texas Department of
Insurance (TDI) prepared this publication to help you understand the concerns related to mold growth and to provide some
effective steps you can take to help prevent mold growth. The following information will help protect your investment in your
home and may prevent the possibility of health risks due to mold exposure.

If you are a renter, you should contact your landlord or property manager immediately when you have a maintenance need

related to water damage.

WHAT ARE MoLDS?

Molds are microscopic organisms commonly found both indoors
and outdoors. Molds, along with mushrooms and yeast, are
known scientifically as fungi. Their purpose in nature is to break
down dead material and recycle nutrients in the environment.
For molds to grow and reproduce, they need a food source - any
organic material, such as leaves, wood, paper, or dirt - and
moisture. Since molds grow by “eating” the organic material,
they gradually destroy whatever they are feeding on. Mold
growth on surfaces can often be seen as a colored spot,
frequently green, gray, brown, black or white. It commonly
appears as a powdery, fuzzy, or hair-like material. Actively
growing molds typically produce odors, sometimes described as
earthy or moldy, or like mildew, old dirty socks, or ammonia.
Molds release thousands of microscopic spores, which are
lightweight, easily airborne and carried by air currents to
surrounding areas. The spores must have both food and
moisture to actually start growing, similar to plant seeds.

WHAT Do | bo IF A LEAK OCCURS?

Whether or not the water damage may be covered by your
insurance policy, it is important to act quickly to prevent further
damage to your home.
Immediately stop the source of leak or flooding.
Remove excess water with mops or a wet vacuum. If the
damage is significant, consider contacting a water extraction
company for immediate action.
Whenever possible, move wet items to a secure, dry and
well-ventilated area or outside to expedite drying.
Protect repairable and undamaged items from further
damage.
Move rugs and pull up areas of wet carpet as soon as
ossible.
ncrease circulation in and around wet areas by opening
closet and cabinet doors, moving furniture away from walls
and running fans.
If necessary, remove wallboard and flooring materials to dry
out those areas.
Don't throw away removed or damaged materials until
instructed by your insurance company.
Dry any damp or wet building materials and furnishings
within 24-48 hours.
Keep all receipts, photos and other relevant documents.
Contact your insurance company, if applicable.

NOTE: The sooner the affected areas dry out and the source of
the leak is repaired, the better your chances of minimizing
damage to your property. If the water cannot be removed and
the area dried promptly and efficiently, consider contacting a
water extraction company for immediate action.

RESOURCES

For additional information, consult the mold and/or indoor air
quality resources at the following:

Texas Department of Health U.S. Environmental

i Protection Agency

1-800-572-5548 i
1-800-438-4318

Texas Department of Insurance

www.tdi.state.tx. mmish/mold.html

1-800-252-3439

WHY ARE MoLDS A CONCERN?

Damage to the Home

It is common to find mold spores in the air inside homes, and on
most surfaces including clothes, walls, and furniture. Most of the
time mold spores found indoors come from outdoor sources.
Routine cleaning of your home and furnishings helps keep these
levels low. Cleaning small areas of visible mold, such as mold
that may occur around your shower, is necessary to prevent
unsanitary conditions.

The level of concern greatly increases when there are large
amounts of active mold growth in your home. Large-scale mold
problems are most likely to occur when there has been an
on-going water leak, a flood, or very high levels of humidity in
the home. Indoor mold growth may cause very high levels of
airborne mold spores, which, in turn, may cause the spread of
mold growth from the original source to other areas of the home
where high moisture levels exist. Extensive mold growth can
damage your home and belongings, such as carpets, sofas and
cabinets. In time, unchecked mold growth can cause damage to
the structural elements in your home. While there is no practical
way to eliminate all mold and mold spores in the indoor
environment, keeping your home clean and dry can prevent
extensive mold growth and its related damage.

Health Effects

The vast majority of people are exposed to small amounts of
mold or their spores on a daily basis without evident harm.
However, mold growing inside a home is an unsanitary condition
that may present potential health risks to occupants. Therefore,
it is always best to identify and correct high moisture conditions
quickly before mold grows and possible health problems
develop.

Potential health effects produced by molds may include allergic,
irritating, or toxigenic effects, and rarely, infection. Allergic
reactions are generally the most common health effect. Typical
symptoms (alone or in combination) reported by people living in
moldy homes include:

respiratory problems, such as wheezing, difficulty breathing,

and shortness of breath

sneezing and/or nasal congestion

eye irritation (itching, burning, watery, or reddened eyes)

coughing or throat irritation

skin rashes or irritation

headaches

fatigue

The potential health effects depend on the amounts and types of
mold present, the length and frequency of exposure, and the
sensitivity and health condition of exposed individuals. While
many people seldom experience ill effects from mold exposures,
some may develop very serious illnesses. Some persons
exposed to mold or mold spores may become sensitized and
develop allergies to the mold or other health problems. Even
“dead” mold (including spores and pieces of mold) may still
cause allergy, irritation, or toxigenic reactions. Thus, killing mold
without removing the residue may still be a health concern.
Complete removal and thorough cleanup of mold is the safest
solution.

Individuals at greater risk who may experience more severe
symptoms or become ill more rapidly than others include:
individuals with existing respiratory conditions, such as
allergies, asthma, or chemical sensitivities
individuals with weakened immune systems due to
conditions such as HIV infection or cancer treatment
infants and young children
the elderly

Anyone with a health problem they believe may be due to mold
exposure should consult a medical professional.

(TAR-2507) 6-2002
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Since you cannot remove all food sources for molds, it is important as a homeowner to take sensible precautions to prevent
moisture from creating a breeding ground for mold.

MOISTURE CONTROL

Maintain levels of humidity below 60% (preferably between

30% and 50%) by

- venting bathrooms, dryers and other moisture-
generating sources to the outside

- avoiding blockage of air conditioning vents

- using air conditioners and de-humidifiers

- increasing ventilation by installing additional
crawlspace and attic vents, opening windows or
installing an air-to-air heat exchanger

- using exhaust fans when cooking, dishwashing and
cleaning

- avoiding the use of unvented heaters or high heat in
confined areas

- setting the air conditioning thermostat to "auto" to
prevent circulation of humid air.

Add insulation to reduce the potential for condensation on

cold surfaces (windows, piping, exterior walls, roof or floors).

Consider using moisture sensors that sound an audible

alarm when a leak occurs.

OTHER PRECAUTIONS

Water Valve - Make sure everyone in the household knows
where the main valve is located and how to turn the water
off.

Rain Gutters and Downspouts - Direct rainwater away
from your home. Keep gutters clear and make sure
downspouts are long enough to effectively carry water away
from your foundation. Gutters that are filled with leaves and
other debris allow water to back up on the roof, which can
result in water damage to eaves and roofing material.
Insulate Pipes and Outside Faucets - Minimize the
potential for water damage from frozen, broken pipes by
insulating supply lines (in attic, crawlspaces and exterior
walls), protecting exposed outdoor faucets, sealing gaps in
exterior walls and maintaining adequate heat in your home.
Sump Pump - The sump pump is the first line of defense in
preventing water seepage into basements. Periodically
check the sump and remove any debris that could clog the
pump. Consider installing a battery-powered backup to
protect your basement during power outages.

Don't block weep holes - Weep holes are openings at the
foundation level of a brick wall that allow moisture to escape
from behind the wall. Do not close or block these openings.
Monitor Utility Bills - An abnormally high water bill could
signal a water leak.

Before You Travel - Turn the water off at the main valve or
at major appliances. While you are away, consider leaving a
house key and contact information with a neighbor or trusted
friend and ask the person to check the inside and outside of
your home periodically while you are away.

PREVENTION

Purchase paint with EPA approved mold inhibitors

Clean bathrooms often with mold killing products and keep
surfaces dry

Do not carpet bathrooms, basements, kitchens or other
areas prone to collect moisture

Repair damages that could lead to water intrusion promptly
and properly

Ensure that the home has adequate ventilation, including
exhaust fans in the kitchen and bathrooms

Published by
The Texas Department of Health
The Texas Department of Insurance

@ ¢cb075.0602
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INSPECTION

Inspect your home regularly for the indications and sources of
indoor moisture. Establish a maintenance schedule to check the
following sources of water leaks on a regular basis. Contact a
maintenance or service company with any questions or
concerns.
Hot Water Heaters - Over time, these appliances may rust
or develop cracks, and the resulting leaks can be very
costly. Check your water heater for rust and deterioration
every year. Check the drain pan for water and ensure that
the drain line for the overflow pan is not clogged. Drain and
clean the water heater as recommended by the
manufacturer.
A/C Drain Lines - Damage can occur when the line that
drains condensation from the evaporator coils becomes
clogged and water overflows from the drip pan. To prevent
this, periodically check the drip pan for water and consider
an annual inspection or service call to reduce the buildup of
algae and mold in the drain line.
Appliance Hoses - Broken hoses are among the most
common causes of water damage. Regularly inspect hoses
and hose fittings on washing machines, icemakers and
dishwashers for kinks, cracks, bulges or evidence of
deterioration. Replace standard rubber washing machine
hoses every two to five years, or more frequently if they are
showing signs of water. Consider using steel-reinforced
hoses for longer life.
Showers, Tubs, Sinks and Toilets - Water that leaks from
around bathtubs, showers, sinks and toilets can cause
extensive damage because the leak is often hidden from
view. To prevent leaks, make sure you have a continuous
watertight seal of caulk around the edges of sinks, toilets,
tubs and shower stalls. Cracks or mold on the caulk or on
the grout at tiles on walls or shower floors may indicate that
you do not have a watertight seal. Remove all caulk or grout,
clean and dry the surface thoroughly, and apply fresh caulk.
Do not apply new caulk or grout on top of the old materials.
Visible Piping - Routinely check piping under cabinets and
sinks for leaks, rust and evidence of deterioration.
Waste/Garbage Disposal System - Routinely check for
cracking or other sources of leaks in the waste disposal
system.
Caulking around Windows, Doors, Penetrations and
Cracks - Windows and doors should have a continuous
bead of caulk sealing them to the exterior surface of the
home. Penetrations of the exterior walls by pipes, electrical
conduit, phone or cable lines, and exhaust ducts should also
be caulked. Cracks or mold on the caulk may indicate that
you do not have a watertight seal. Remove all caulk, clean
and dry the surface thoroughly, and apply fresh caulk. Do
not apply new caulk on top of the old caulk.
Attic and Ceilings - Routinely check for wet insulation and
water stains.
Wallpaper - Routinely check for bubbling and/or peeling, as
well as pink or black stains.
Roofs - Keep roofs free of debris that can damage roofing
material and allow water to seep in. Trim tree branches to
prevent them from rubbing and damaging the roof. Promptly
repair missing or damaged shingles. Properly seal any
cracks around chimneys, skylights and vents. Check metal
flashing for holes, cracks or other damage. Replace flashing
or use silicon caulk to seal any openings.
Landscape - Yards should slope away from the house to
prevent puddling near the foundation or under pier and
beam houses.
Sprinklers and Irrigation System - Do not allow sprinklers
or sprinkler heads to soak the exterior of the home.
Check for evidence of water stains or odors, particularly
after rains, on areas that could get wet.

POTENTIAL SIGNS OF MoLD GROWTH

Unexplained discoloration on any surface
Musty odor

Dark spots on or around vents

Water stains anywhere

Peeling or curling of vinyl floors or wallpaper
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12-10-07
PROMULGATED BY THE TEXAS REAL ESTATE COMMISSION (TREC)

SPFORTUNIY THIRD PARTY FINANCING CONDITION ADDENDUM
TO CONTRACT CONCERNING THE PROPERTY AT

(Street Address and City)

Buyer shall apply promptly for all financing described below and make every reasonable effort to
obtain approval for the financing (Financing Approval). Buyer shall furnish all information and
documents required by lender for Financing Approval. Financing Approval will be deemed to have
been obtained when (1) the terms of the loan(s) described below are available and (2) lender
determines that Buyer has satisfied all of lender's financial requirements (those items relating to
Buyer's assets, income and credit history). If Buyer cannot obtain Financing Approval, Buyer may
give written notice to Seller within days after the effective date of this contract and this
contract will terminate and the earnest money will be refunded to Buyer. If Buyer does not give
such notice within the time required, this contract will no longer be subject to Financing
Approval. Time is of the essence for this paragraph and strict compliance with the time
for performance is required.

NOTE: Financing Approval does not include approval of lender's underwriting requirements for
the Property, as specified in Paragraph 4.A.(1) of the contract.

Each note must be secured by vendor’s and deed of trust liens.
CHECK APPLICABLE BOXES:

O A. CONVENTIONAL FINANCING:

O (1) Afirst mortgage loan in the principal amount of $ (excluding
any financed PMI premium), due in full in year(s), with interest not to
exceed % per annum for the first year(s) of the loan with Loan Fees

(loan origination, discount, buy-down, and commitment fees) not to exceed
% of the loan.

O (2) A second mortgage loan in the principal amount of $ (excluding
any financed PMI premium), due in full in year(s), with interest not to
exceed % per annum for the first year(s) of the loan with Loan

Fees (loan origination, discount, buy-down, and commitment fees) not to exceed
% of the loan.

(O B. TEXAS VETERANS LOAN: A loan(s) from the Texas Veterans Land Board of $
for a period in the total amount of years at the interest rate established by the Texas
Veterans Land Board.

O C. FHA INSURED FINANCING: A Section FHA insured loan of not less than
$ (excluding any financed MIP), amortizable monthly for not less than

years, with interest not to exceed % per annum for the first year(s)
of the loan with Loan Fees (loan origination, discount, buy-down, and commitment fees) not
to exceed % of the loan. As required by HUD-FHA, if FHA valuation is unknown,
“It is expressly agreed that, notwithstanding any other provision of this contract, the
purchaser (Buyer) shall not be obligated to complete the purchase of the Property described
herein or to incur any penalty by forfeiture of earnest money deposits or otherwise unless
the purchaser (Buyer) has been given in accordance with HUD/FHA or VA requirements a
written statement issued by the Federal Housing Commissioner, Department of Veterans
Affairs, or a Direct Endorsement Lender setting forth the appraised value of the Property
of not less than $ . The purchaser (Buyer) shall have the privilege and
option of proceeding with consummation of the contract without regard to the amount of the

Initialed for identification by Buyer and Seller TREC NO. 40-3
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Third Party Financing Condition Addendum Concerning Page 2 of 2 12-10-07

(Address of Property)

appraised valuation. The appraised valuation is arrived at to determine the maximum
mortgage the Department of Housing and Urban Development will insure. HUD does not
warrant the value or the condition of the Property. The purchaser (Buyer) should satisfy
himself/herself that the price and the condition of the Property are acceptable.”

NOTE: HUD 92564-CN "For Your Protection: Get a Home Inspection" must be attached to

this Addendum.

O D. VA GUARANTEED FINANCING: A VA guaranteed loan of not less than $
(excluding any financed Funding Fee), amortizable monthly for not less than years,
with interest not to exceed % per annum for the first year(s) of the loan

with Loan Fees (loan origination, discount, buy-down, and commitment fees) not to exceed
% of the loan.

VA NOTICE TO BUYER: "It is expressly agreed that, notwithstanding any other provisions of
this contract, the Buyer shall not incur any penalty by forfeiture of earnest money or
otherwise or be obligated to complete the purchase of the Property described herein, if the
contract purchase price or cost exceeds the reasonable value of the Property established by
the Department of Veterans Affairs. The Buyer shall, however, have the privilege and option
of proceeding with the consummation of this contract without regard to the amount of the
reasonable value established by the Department of Veterans Affairs.”

If Buyer elects to complete the purchase at an amount in excess of the reasonable value
established by VA, Buyer shall pay such excess amount in cash from a source which Buyer
agrees to disclose to the VA and which Buyer represents will not be from borrowed funds
except as approved by VA. If VA reasonable value of the Property is less than the Sales
Price, Seller may reduce the Sales Price to an amount equal to the VA reasonable value and
the sale will be closed at the lower Sales Price with proportionate adjustments to the down
payment and the loan amount.

Buyer hereby authorizes any lender to furnish to the Seller or Buyer or their representatives
information relating only to the status of Financing Approval of Buyer.

Buyer Seller

Buyer Seller

This form has been approved by the Texas Real Estate Commission for use with similarly approved or promulgated
contract forms. Such approval relates to this form only. TREC forms are intended for use only by trained real estate
licensees. No representation is made as to the legal validity or adequacy of any provision in any specific transactions.
It is not intended for complex transactions. Texas Real Estate Commission, P.O. Box 12188, Austin, TX 78711-2188, 1-
800-250-8732 or (512) 459-6544 (http://www.trec.state.tx.us) TREC No. 40-3. This form replaces TREC No. 40-2.
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